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Don’t neglect a chance to interest a non-member house in our 
work for better credit conditions. Our Association is the only great 
national force specializing in this line, and its success means a greater, 
safer, stronger commercial America. 


New Members Reported During October 
Baldwinsville, N. Y. 
Morris Machine Works ......R. C. Scott Machines. 
Boston, Mass. 


American Surety Co. ........ E. F. oe Mgr..Surety Bonds. 
OO ee ere Wm. T . Heughins, 

NG ves oray ous even Mfrs. Varnish Stains. 
Ashby-Crawford Co. ........F. W. Gurney, Vice- 

OD. icine at Ameen Shoes, Marlborough, Mass. 
Autocar Sales & Service Co..W. T. Savoye, Mgr..Commercial Vehicles. 
Bentley, Geo. Wm., Co. ..... John G. Simonds Commission Merchants. 
Clothiers’ Supply Co. Wholesale Clothing. 
Glidden, Hyde & Co. ... .... Hosiery & Under- 

wear Importers.... 

Hopkinson & Holden Thomas M. Holden..Woodenware. 
Livermore, Albert S., & Co...Albert S. Livermore.Silk Manufacturers. 
Maynard & Co., Inc. A. P. Maynard, Treas.Jewelers and Silversmiths. 
Revere Rubber Co. .......... C. D. Townsend, Mgr.Manufacturers Mechanica] 


Rubber Goods. 
Tileston & Hollingsworth Co.A. V. Howland, 
Asst. Treas. ...... Paper. 
Webster-Thomas Co. ........ C. C. Winchester....Wholesale Grocers. 
iy eee TRE sie ioc sccs ee dais pe vcceceee Wholesale Paper. 


Buffalo, N. Y. 


Backett, H. I., Electric Co...Emil C. Beyer Electrical Supplies. 

Doelman, L., Co. Chas. L. Doelman....Groceries. 

Gerber, Nott & Co. ......... L. F. Katsmayer, Millinery. 

eae Chas. A. Harris Soaps. 

Howe, F. M. Produce Commission. 

Kenmore Glove Co. ......... F. B. Lanphere Gloves. 

Loegier & Ladd ............. F. C. Loegler Agricultural Implements. 

Meyer Wagon Works Fred’k Meyer Wagon Manufacturers. 

Mugler & Umlauf ...........C. W. Mugler Paper and Twine. 

Schwegler Bros. A. F. Schwegler Bicycles and Talking Ma- 
; chines. 

Strootman, G. 45 N. Division St..Type Foundry. 

(A Ee eee A. R. Beaser 

Western Electric Co. ....... J. J. OReilly Electrical Supplies. 

ee ER eos cet c pepe ne bs Cwieee eben Produce Commission. 


Cedar Rapids, la. 


Larimer, E. K., Hardware 
Hardware. 


Martinek, J. M., Hardware 


seed obinchin Co maaewe obec J. M. Martinek. Hardware. 
Pure Food Baking Co. ...... Jos. Naibert 


Chicago, Ill. 


Angldile Computing Scale Co. E. P. Colleran i : 
Barrett ae Machine Co..P. L. Barrett. Adding Machines. 
Baumgarten, L., & Co. ....... Irvin Zeff Clothing. 
Boston Belting Co. K. E. Kersten Belting. 
Burroughs Adding Machine . 3 

C. M. Barnes Adding Machines. 
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Chicago Stove Works. : 
Chicago Sign Board Co. .. Sign Boards. 
Diamond, Nicholas, & Co. ..N, Leather Goods. 
Farley Candy Co. .......... .& Pane Jr Confectionery. 
Barlock Peeximg Co. ........ P. A. Lind Packings. 
Geiger, Daniel G., Hardware 

Co. Hardware. 
Heco Envelope & Paper Co.. Envelopes. 


Hirsch Bros. Co. Al Bakers’ marie. 
Hamilton Investment Co.. 


ohnson, Edwin T., & Sons. . 

Pinte, Bi OT. os ccanias’ A. Klintz Signs. 

Nelson C orporation, The ....W. A. Nelson Loose Leaf Devices. 

Nubian Paint & Varnish Co.. -H. R. Hamilton Varnish. : 

Phoenix Trimming Co. ......F. G. Karding Dress Trimmings. _ 

Rand, McNally & Co. ....... G. Hessert, Jr....... Printing and Publishing. 

Salk, B., & Sons Isidor Salk Neckwear. 

Spanjer Wa eee es J. Spanjer....Sign Boards. 

Swiss Lace & Embroidery Co. Jos. R. Vicek La 

Woods, Joseph W., & Sons . ay it 

Co. Harry G. Bentley....Dry Goods Commission. 

Cincinnati, O. 
Buckeye Equipment Co., The..J. J. Foley Machinery (Electrical). 
Calerdine Son Company, The..Wm. T. Calerdine.. a Lace Curtains, Draperies, 
tec. 

Crown Cravat Company, The..Paul Heinrichsdorf...Neckwear. 

Fourth National Bank, The...Chas. Bartlett = 

Globe Soap Company, "The. . Bree M. Beisse 

Kessing, Chas. B., & Sons.... Edward A. Kessing. ‘Der Goods, Notions and Fur- 
nishings 


Liquid Carbonic Co., The..... C. V. Carver Soda Fountain Apparatus. 
Lovell-Buffington Tobacco Co., 


The Fred J. Unkenholt...Tobacco. 
— ood Mfg. Company, © 


A. B. Underwood....Loose Leaf Devices and Metal 
Specialties. 
Washburn-Crosby Company ..R. G. Michael Flour. 
Dayton, O. 
Dayton Steel Fdy. Co., The...Mfrs. Steel Castings. 
Duluth, Minn. 

Burroughs Adding Machine 

Co. 5 Adding Machines. 
Duluth- Superior Milling Co.. & Meyer Flour. 
Elkhart, Ind. 


Angldile Computing Scale Co..N. W. Rosenhauer...Scale Mfrs. 
Sidney Mercantile Co. ........ P. C. Kendall Mfrs. Baby Carriages. 
Strubler Computing Scale Co., 
The Chas. B. Brodrick...Scale Mfrs. 
Evansville, Ind. 
Commercial Bank ........... L. E. Fricke 


Fort Wayne, Ind. 
Eckart, Fred, Packing Co....E. A. Walker Pork and Beef Packers. 
Fort Wayne We Oi cc anv A. G. Bung, Mfgs....Paper Boxes. 
Fort Wayne Eng. & Mfg. 
«ssn wae saad J. H. Haberly, Treas.Water Supply Systems, Air 


Compressors. 
Old National Bank .......... C. E. Bond, Vice-Pres. Bank. 


Perfection Biscuit Co. ....... Wm. A. Stockmann. . Biscuit Manufacturers. 
Western Gas Construction 


GO, The scivbansccsccusecee F. V. Crosby, Asst. 


"FE “Vevetestsehe Holder and Gas Machinery. 
Manufacturing. 
Galva, Ill. 


Hayes Pump & Planter Co....P. C. Hayes Agricultural Implements and 
Pumps. 
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Grand Rapids, Mich. 


Fox Tvpewriter Co. ......... "ae Typewriters. 
Sah OME. TIOD Sc cues ended buachpoetsabedwaiws socdes 

SRN: TE’ wncscnsaentess Murray Bidg Produce. 
Worden Grocer Co. T. J. Barker Groceries. 


Green Bay, Wis. 

Best Brothers’ Creamery Edward Best Creamery. 

Dun, R. G., & Co. R. N. Spring, Mgr... Mercantile Agency. 
Hartford, Conn. 


Hartford Trust Co., The R. W. Cutler, Pres... Banking. 
Manchester Trust Co., The...R. La Motte Russell.. Banking, South Manchester, 


Conn. 
Hickory, N. C. 
Piedmont Wagon & Man- 
ufacturing Co. ............. G. H. Geetner, Pres.. Wagons. 
High Point, N. C. 
Welch Furniture Co. ......... J. W. Harriss Furniture. 
Indianapolis, Ind. 
National Surety Co. ......... Le Roy C. Breunig...Loans and Insurance. 
. Jackson, Mich. 
Jackson Glass Works ........ F. C. Ransome, Secy. Mfrs. Mirrors. 
Kalamazoo, Mich. 
American Sign Co. .......... Wm. N. Fox Electric Signs. 


Kansas City, Mo. 


Baker Manufacturing Co.....Geo. E. Talbott, Mgr.Gas Engines and Farm Ma- 
chinery. 
Bales & Hogsett Insurance Agents. 
Burnham, Munger, Root D. 
OR a i te a 8 H. B. Brickman Dry Goods. 
"oo Munger, Root D. 


Dry Goods. 
Butler, Richard, Produce Co 
Chandler Pump Pe -essenuhe oe W. D. Dunshee Pump Supplies. 
Gille Manufacturing Co. ..... A. T. Gille Sheet Metal Manufacturers. 
Groves Bros. Insurance 


NR ce og H. E. Minty, V.P.... Insurance. 
Jones, R. B., & Sons Cary W. Jones Insurance and Loans. 
Kansas City eae E. N. Smith Newspaper. 
Kansas City Star H. R. Palmer Newspaper. 
Peet Bros. Manufacturing Co.Mrs. I. S. Beery Soap and Glycerine. 
Southwest National Bank of 


Commerce A. B. Eisenhower... . Bank. 
UR ey ee wh as Insurance. 
Kendallville, Ind. 
Specialty Case Co., The R. J. Keller, Secy. & 
Be nee ako 4 Display Cabinets. 
Kokoma, Ind. 
Globe Stove & Range Co..... F. M. Ruddell Stoves and Ranges. 


Lansing, Mich. 
Lansing Wagon Works....... F. H. Thomas, Secy..Mfrs. Carriages and Wagons. 


Lexington, Ky. 
Elmendorf Coal & Feed Co..John B. Payne.. Coal and Feed. 


Los Angeles, Cal 
Bolton Printing Co., The W. P. Bolton Printing. 
Brodin Millinery Co......... F. H. Brodin Millinery. ; ; 
California Commercial Co....Chas. F. Stearns Bakers’ and Confectioners 
Tools and Supplies. 
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California Portland Cemietit 


Co. . D. Collom 
hanslor & Lyon Motor — 
Wey Che Weienn-ccoucaceint Fred Ellis 
Cluett, Peabody & Co Walter A. Carlson. 
Corenson Hair Co A. Gorenson 
Craig Shipbuilding Co........ F. W. Phillips 
Curtis Olive Corporation.. 
Featherstone, E. A 
Gerson-Mayers Candy Co 
Gunst, M. A., & Co., Inc...... F. 
Newerf, W. D., Rubber Co.. 
Rapid Account Register Co...Edgar L. Ide 


Hawthorne, Cal. 
Hawthorne Furniture Manu- 
Racturicay oos.06 Seudtvees W. E. Ross 
Hawthorne, Cal. 
Hollywood National Bank....G. G. Greenwood.. 
Howland & Dewey Co........ ‘5. 
L. A. Mfg. Co Geo. Renwick 
Miller Hive & Box Co M. J. Miller 
Southern California Fish Co,.W. I. Turck 
Standard Felt Co 


Stondard Gil: Coe css sic csccccks I 


...&. S. Moorhead 


M. Duncan. . 


Milwaukee, Wis. 


Nunn & Bush Shoe Co. ...... W. E. Weldon 


Long Beach, Cal. . 


M. M. Walsh, West 
Alhambra, Cal. ... 


Portland Cement. 


Automobile Supplies. 


.. Shirts and Collars. 


Hair (Human) and Hair 
Goods. 


. Ship Building. 


Olives and Olive Oil. 
Automobile Supplies. 
Confectionery. 
Cigars. 

Rubber Tires 


Account Registers. 


Furniture. 


..- Bank. 


Cameras. 

Iron and Pipes. 
Boxes (Wooden). 
Fish (Canned). 


Felt. 
Petroleum Products. 


Boots and Shoes. 


Minneapolis, Minn. 
Anoka National Bank ....... L. K. Greenvold, 


Anoka, Minn Bank. 
mr La SR, iin dan dtcinax sick eainkes aercte’s Coffee. 
Berwind Fuel Co. ........... Jas. K. Charles Fuel. 
Farmers State Bank Chas. Hechtman, Os- 


Franklin Lyon Co. 
Great Lakes Coal & Dock Co 
oe Roth Manufactur- 


g Co. 
Island Creek Coal Sales Co.. ‘Frank Collins 
North State Coke & Coal Co..R. C. Smith 


Northwestern Distributing Co. E. A. Holmes, Peli- 


can Rapids, Minn. 


Osseo State Bank ........... J. B. Thompson, Os- 


seo, Minn. 
Owatonna Manufacturing Co..H. C. Howe 


New Orleans, La. 


Carré, W. W., Co., Ltd Tudor B. Carré 
Meyer, John eeens atls Meee eMCk J. Meyer 


New York, N. Y. 


Briskman, S. & Salomon, Inc.S. Briskman 
Corliss, Macy & Co., Inc. ..... Emory W. Myers.. 
Cottrell & Hutchinson Alex. Hutchinson.. 
David, John, Inc. ........... Frank Drum 
Dienst, A . Fa Ce A A. P. Dienst 


Kip Brush Co. .........ceee. A. C. Postley 
fees, Ga cos Max Kraus, Brook- 
lyn, N. Y 


Geo. D. Hannigan. a 


Henry Weiss 
ontauk Paint Manufactur- 


ing Co, 


Sie soveV bend eaease F. E. Cornell, Brook- 


Bank. 


.. Fish, 


Coal. 


Implement Supplies. 
Coal. 
Coal and Coke. 


. Silverware, 


Bank, 
Implements. 


Lumber. 
Fruit and Produce. 


Silks. 

.- Stationery. 

. - Silks. 

Clothing and Furnishings. 

Contractors’ and Engineers’ 
Supplies. 

Brushes. 


Paints and Varnishes. 


.Wines and Liquors. 


Boots and Shoes. 


Paints. 





Mulhens & Kropf Daniel J. Mulster....Soaps and Perfumeries. 
Walter, Frederic W. ......... 484 Fulton St. Brook- 


Individual. 


Norfolk, Va. 
Lyon & Greenleaf............ C. J. Rivenbark Flour Millers. 
en Life Insurance 


R A. P. Nash, Supt. .Life Insurance. 
North Tazewell, Va. 

Wholesale Grocers. 

, Oklahoma City, Okla. : 

Audit System Co D. C. Patterson Accountants (Public). 
Magnolia Petroleum Co. ..... Tom Cowden Oils and Supplies. 
New State Shirt & Overall Co.W. W. Edwards Shirts and Overalls. 
SN TEE LIPS ice pan sess sasaseebWoatotcinstauthns Insurance. 
Plansifter Milling Co......... C. U. Connelly Flour and Feed. 


Owosso, Mich. 

Independent Stove Co., The...J. Edwin Ellis Stove Mfrs. 
Philadelphia, Pa. 

Chance’s, R. C., Sons Albert Chance Olives. 


Forster, Adolph, & Co Wm. H. Forster lmporters of Dolls and Toys, 
Gerding, Geo. W Geo. W. Gerding “ ee Bags and Suit 


Gold, Walter C : Grinding, Polishing and Plat- 
ing Supplies. 

Jones, W. B., Leather Co..... J. W. Hale, Treas....Leather, Uppers and Soles. 

Justis, George S., & Co George S. Justis Dress and Millinery Braids and 
Trimmings. 

McArdle & Cooney Jas. J. McArdle Iron Pipe Fittings. 

Nowland, A. C., & Co John C. Dounton....Cotton Seed Oils. 

Seltzer Bros. ............---. Alex. Seltzer Women’s Skirts. 

Stevenson, W. N. ............ W. N. Stevenson Drugs and Chemicals. 

United Electric Construction 


BR a Sci Vids orks cohen eeeae Wilson McCandless..Electrical Contractors. 
Richmond, Va. 


e 
Armstrong, W. E., Co W. E. Armstrong, 
Petersburg, Va.....Wholesale Drugs. 
Saginaw, Mich. 
Modart Corset Co W. B. Beeson, Sec. 
PA: tae 02300 Corsets. 
DeWald, Geo., Company, The.Wm. Beck, Secy & 
SE, | Shacks 250000 Dry Goods. 
St. Louis, Mo. 
Alton Glove Co.............. E. W. Brown Gloves. 
Banner Buggy Co., The H. F. Cartwright, 
First Vice-Pres ...Buggies. 
Biston Coffee Co John K. Baker Coffee, Tea and Spices. 
Blanton, Co., W. R. Bedington... -Butterine Manufacturers. 
; J. Buchanan, 
OR 6 hcctien hoods Wholesale Grocers. 
Caradine Harvest Hat Co....C. G. Micntaee Importers and Manufacturers 
of Harvest Hats. 
Child, A. J., & Sons Merc. Co. J. Child Mail Orders. 
Coe Yonge Merc. C . R. Bourland Notions. 
ne Equipment oust 
Ua cat ne gin lve step ouih aad J. F. Shuford . Automobile Supplies. 
Continental Portland Cement 
Co. J. B. Turpin < iciiaileatetesl and Sale of Ce- 


ment, Sand and Gravel. 
Corno Mills Co. National 


Se John R. Cassieman, ° 
Third Vice-Pres...Cereals. 
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ne Grocer Com- 


pesictin Bank. 
Gildehaus Wulfing Company. 
Goebel, F., & Sons Gro. Co.. 


Goodyear Tire and Rubber Co. 


Hauk, B. Riley, Supply Co.. 
Hecht Bros. 
International Bank 


Kaiser-Huhn Gro. Co 
Medart, Fred, Mfg. Company. 


Mungers Laundry Co........ 


Mutual Benefit Life Insur- 
ance Co. 


Niese Grocer Co. 
Northwestern Mutual Life 
Insurance Co 
> Name Hat Manufactur- 


ee eee eee eee eee eens 


g Co. 
Oakland Foundry Co. 
Schwander Brass Manufac- 
turing Co. 


Union Biscuit Co. 


Vollmer. Charles F., & Co.. 
Waters-Walch Manufactur- 
ing Co. 


Western Candy & Bakers’ 
Supply Co 


Wetterau, G. H., & Sons 
Grocery Co. 


ews Falls Woolen Mill 


Chippewa Hosiery Co. ...... 
Cornplanter Lubricating & 
Oil Co. 


Eau Claire Sweat Pad Co.. 


Emporium Mercantile Co.. 
Faribault Woolen Mill Co 


Ford Manufacturing Co..... 


Golden Rule, The .......... 


Hogan, J. J. 
Kratchwil, M., Candy Co... 
Kuh Bros. 


La Cross Boot & Shoe Man- 
ufacturing Co. 


reer reer 


.J. T. Hueckel 


& Company...... S. S: i 


.Chas. R. Dill, Gen’l. 


.E. S. Murphy 


ee 


.August Steinmeyer. 
.R. H. Calkins 


.W. M. Cooper, Mgr. 
.Hugo Ehret, Secy.. 


RI H. Schwander.. 
Township Supply Co., The ...J. 


ee 


ee 


..Chas. F. Vollmer... 
.J. W. Waters 


.H. Flebbe, Pres 


.Frank Joas, 


eae C. Walls 


...Geo. H. Burke 
.F. H. Klemer, Fair- 


G D. Russell 


Groceries. 


H. G. Fittge 
.B. E. Henschen 
Wade H. Miller 


..B. Riley Hauk.. 


Groceries. 
Wholesale Grocers. 
Automobile & Solid Rubber 
Tires. 
.-+«+Dairy Machinery. 
Clothing. 
Edw. Horman, Asst. 


Cashier a 
Wm. H. Huhn, Treas. Grocer. 
“Jos. S. Keil Gymnasium Supplies, 
ground Appar., 
ers & Shelving. 


Play- 
Steel Lock- 


Bs: ‘wannevben tees Laundry . 


Corporation and Income In- 
surance. 
..Grocers. 


Life Insurance. 


-. Wholesale Hats. 
.-Foundry, Belleville, Ill. 


.-Plumbers’ and Steam Fittters’ 
Supplies. 

Road Machinery and Struc- 
tural Steel. 


.H. W. Stegall, Secy 


UGB, ns cke vce Biscuits. 


-Linens and Fancy Goods. 


Typewriter Supplies and Office 
Specialties. 


Bakers’ and _ Confectioners’ 
Supplies. 


H. F. Schweighoefer. Wholesale Grocers. 
St. Paul, Minn. 


C. A. Mandelert. 

Chippewa Falls, 
tee aepig EE Woolens. 
Chip- 
pewa Falls, Wis... Hosiery. 


Lubricants. 
..J. F. H. Miiler, Eua ps 
Ciasee, Wis.” 5... Sweat Pads. 
Department Store. 
bault. Minn. ...... Woolen Goods. 
Roofing Materials. 


Department Store. 
H. Capellfen, La 
eee Wis. ..... 


. Groceries. 


..R. H. Worth, La 


’ Crosse, Wis. ...... Confectionery. 


Louis Kuh. Sioux 


Falls, S. D 


fe Hansen. 
Crosse. Wis. 
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La Crosse Cracker & Candy 
Factory W. R. Montague, 
La Crosse, Wis....Crackers and Confectionery. 


La Crosse Plumbing Supply “ 
; R. H. Wisson, La ‘ 
Crosse, Wis. ...... Plumbing Supplies. 
A. P. Fank, La 
Crosse, Wis. ...... Rubber Boots and ‘Shoes. 
Lamb, J. L, ; J. I. Lamb, La 
Crosse, Wis. ...... Commission. 
Mannheimer Bros. ........... A. F. Gerlach Department Store. 
Martin Bros.’ Co. ........... L. H. Martin, La : 
Crosse, Wis. ...... Clothing (Men’s). 
Northfield Iron Co. .........C. L. Brown, North- 
field, Minn. ....... Iron. 
Sisson-Seielstad-Hougen Co...E. E. Seielstad, La 
Crosee, Wis. «5.03 Groceries. 
Staly Fruit & Produce Co.....H. C. Hudson, Al- 
bert, Lea, Minn. ..Fruits and Produce. 
tar meme. Co. ...cisécess A. S. Farnam, La 
Crosse, Wis. ...... Knitting Works. 
Underwood Typewriter Co...C. J. Gibboney Typewriters. 
San Francisco, Cal. 
Bank of Italy A. Pedrini 
Beldemann Chocolate Co Oscar Beldemann ...Confectionery. 
Brown & Power, Inc A. Z. Hirsch Stationery. 
Burr, Geo. H., & Co John B. Stewart Commercial Paper. 
California Canneries Co Isador Jacobs Canned Goods. 
California Central Creameries.G. S. Garrissere....Dairy Products. 
Cluff, Wm., Co Wm. H. Newell Groceries. 
Crane Company ............. J. A. Sidey Plumbers’ Supplies. 
Davis, J. B. F., & Son W. F. Hougaard ....Brokers (Insurance). 
De Laval Dairy Supply Co....Thos. Stead Dairy Products. 
Faget Engineering Co., Inc...H. Herzberg Engineering. 
Finn, John, Metal Works Chas. Biscomb Metal. 
German Savings & Loan So- 
ciety, The Wm. Hermann Banking. 
Hammond Milling Co........ C. B. Sharp Flour. 
REOMON. ME Na bowie cke cud J. B. Bosworth Dairy Products. 
Le Baron Bros. & Nelson, Inc.C. L. Le Baron Commission Merchants. 
Los Angeles Soap Co......... F. B. Warner Soap. 
Mercantile National Bank of 
San Francisco ............. F. O. Cooke Banking. 
National Lead Co. of Cal Roland Prentys Paints and Oils. 
SMT EEEY. EMS. wo 5's oa one D. O. Planing Mills. 
Rosenbaum, I. S., & Co A. S. Rosenbaum... .Insurance. 
Savings Union Bank & Tr. Co.R. B. Burmister 
Schlegel, P.. & Co W. A. Reinecke Dairy Products, 
Schmidt Lithograph Co....... F. E. Brune Lithographers. 
South San Francisco Packing 
NE Ee Isador Jacobs 
Standard Glove Works 
Taussig, Louis, & Co......... ee eee Liquors. 
Worden, Clinton E., Co....... L. C. Pontious Banking. 
Savannah, Ga. 
Armee & Co... on 055.cceecce J. M. Spencer Packers and Packing House 


Products. 
South Bend, Ind. 
Jackobson-Peterson-Peltz 
Kaufer Ss Brooms and Woodenware. 
Statesville, N. C. 
Diamond Furniture Co. ...... W. B. Thomas, Secy. 


: ie -EG ae » Steet 66 Furniture. 
Imperial Furniture Man- 


ufacturing Co. Jno. H. Shaw, 
Sec. & Treas. ..... Furniture. 
Syracuse, N. Y. 
Tracy, Chapman & Tracy....Geo. D. Chapman....Lawyers. 
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Terre Haute, Ind. 


Fouts & Hunter: ............. I. F. McGlone 
Toledo, O. 
Acme Specialty Manufactur- 
ing Co. Th 


American Plumbers Supply 
Co., The 
3eckman, L., Co., The 


Conde Cloak Co., The 
Folger, Jacob 
Harris & Goldman 


L. Beckmann, Jr 


Manuel R. Cohn 
Frank Folger 
Fred Goldman 


Jackson, Lee & Co. ......... Geo. H. Nettleman. 


Kirk, David, Sons & Co., Ltd.C. C. Carpenter 

Sate Findlay, O. 
Lakeside Biscuit Co., The....W. E. Bettridge 
Northern National Bank Harry M. Bash 
Ohio & Michigan Paper Co., 


BRO ceadnreteioceserttiess F. D. Hegamaster ....P 


lo PRG seescsnsc<ecece D. W. Davis 
Finley, O. 
Peerless Bedding Co., The....C. E. Yoder 


li. A. Schlingman.. 


Carriages. 


Manufacturers Water Heaters, 
Bath Room Mirrors and 
Fixtures. 


- Plumbers’ Supplies. 


Manufacturing of Surveying 
Instruments. 

Cloaks and Suits. 

Pork Packers. 

Leather and Findings. 


.- Wholesale Fruits and Produce. 


Groceries. 
Crackers, Cakes, etc. 
Bank. 


aper. 

Oil Well Supplies, Valves, Pipe 
Fittings, etc. 

Manufacturers Mattresses. 


Shawaker, E. G., Co., The....Geo. P. Bahnsen....Leather and Findings. 


Toledo Canvas Co., The 


Toledo Pharmacal Co., The...W. B. Chapman 


W. R. Cunningham. . 
Toledo Cooker Co., The...... C. E. Swartzbaugh. 


-Awnings and Tents. 
..-Stoves (Fireless Cookers and 


Steam Cookers). 
Pharmacists. 


Toledo Plate & Window 

Glass Co. L. J. Spafford 
Toledo Rex Spray Co., The..F. O. Moburg 
Toledo Scale Co. ........... C. S. Nagel 
Woodville Lime & Cement Co. C. E. Holden 


Plate and Window Glass. 
Fruit Tree Sprays. 


Lime and Cement. 
Zeeland, Mich. 


Star Furniture 


Michigan 
Co. ..imbavaa's dus ckasdsteeas J. A. Elenboos, Secy. 
EUR aha dnix vb on Furniture Manufacturers. 
The Member Who Looks Around for Opportunities to 
Serve His Association 
There is an astonishing difference between men, as regards their 
attitude toward an organization with which they have allied them- 


selves. Some regard their organization strictly from the point of 
view of what they can get out of it; others from the point of view 
of services they can render the organization. The latter are con- 
stantly looking about for methods of giving out of their strength and 
influence to the organization’s upbuilding, while others never con- 
sider it, except from. what they personally, or their particular con- 
cern, can acquire from membership. No association can be strong un- 
less there is a large proportion of the first-named class, whose mem- 
bership enriches the association. It is because of the large proportion 
of such members in the National Association of Credit Men that it 
has reached its present power and influence. 

One of the members, who is always looking about for ways to help 
the Association, in order to assist as best. he can in securing the 
investigation and prosecution fund, instructs his broker, in taking on 
added lines of insurance, to get the increase through the companies 
which advertise in the BULLETIN, and which are, therefore, contribut- 
ing to the prosecution fund, for the receipts from advertising go 
directly into that fund. This is practical work and the spirit of it is 
commended to the members generally. 
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Meeting of the Board of Directors of the National 
Association of Credit Men Held Oct. 1-2, 1913, 
at St. Paul 


The annual fall meeting of the Board of Directors of the National 
Association of Credit Men was held at St. Paul, October Ist and 24, 
with nearly every member present. The meeting was marked by a 
spirit of earnestness and enthusiasm, which was stimulated by mes- 
sages which came pouring in from all parts of the country from presi- 
dents of local associations and other leaders in the association work. 

The work of each committee was taken up, that of the Member- 
ship Committee being first considered. The increases in the mem- 
bership of the Association for the last seven or eight years were an- 
alyzed, and it was felt that, based upon these increases, it was rea- 
sonable to adopt the slogan, “Twenty thousand members for the 
twentieth annual convention of 1915.” The chairmanship of the 
Membership Committee was placed in Boston, where there had been 
shown such a steady and substantial increase in the last two years, 
H. H. Humphrey being named for this position. It was decided to 
keep constantly before the local associations during the next two 
years the fact that it will be expected of each to give its proportional 
increase in the membership, so that the goal set by the board for 1915 
shall surely be reached. 

The work done by the Banking and Currency Committee since 
the Cincinnati convention was carefully reviewed, and particularly 
the brief presented to the Senate Finance Committee asking for 
changes in the Owen-Glass currency bill as passed by the House of 
Representatives. The recommendations offered in the brief of the 
committee received unanimous endorsement. 


A discussion of special interest had to do with the duty of the 
Association to work for the improvement of bankruptcy conditions. 
It was decided that the association must take a strong position of 
leadership for reform in the administration of the law, particularly 
by bringing pressure to bear upon the government officers responsi- 
ble for the administration of the law to the end that they assist the 
business men of the country in diminishing the reasons for complaint 
against bankruptcy administration.’ This subject is more fully 
treated in another part of the Bulletin. 


Following the discussion of the subject of bankruptcy the prob- 
lems of the Investigation and Prosecution Committee were taken up. 
Letters were read, forwarded by members of the Association who had 
previously shown deep interest in this committee’s work, urging the 
board to act upon the resolution passed at the Cincinnati convention 
for the establishment of a million-dollar prosecution fund by obtain- 
ing $100 subscriptions from the largest possible number of mem- 
bers, not more than $10 to be payable annually. A special committee 
to take charge of this work was authorized. 

Consideration was given to the Adjustment Bureaus of the Asso- 
ciation, it being felt that there should be a stricter supervision of the 
bureaus and particularly that the names of any bureaus which, 
as it seemed to the officers of the Association; were conducting their 
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affairs in such a way as to reflect upon the good name of the organ- 
ization, should be withdrawn from the Adjustment Bureau list as 
presented in the monthly Bulletin. The secretary was authorized to 
prepare a new list of bureaus for the Bulletin, to be based upon new 
information as to bureau connections and activities to be secured 
from the presidents of the various local associations. 

It was felt that the Association should enter more persistently 
into the demand for fairer exemption laws in those states where the 
statutes had been found to work an injustice in failure cases. ‘The 
secretary outlined the immediate efforts in this direction being car- 
ried on by North Carolina members in conjunction with the National 
office for the improvement of the exemption laws of their state. 

The board again expressed its belief in the Credit Exchange 
Bureau as presenting the best sort of bureau service open to the 
organization. It was the general feeling that every effort should be 
made to nip in the bud any tendency to abuse the system of exchang- 
ing credit information, whether it be carried on through bureaus or 
by direct correspondence. 

To the Credit Department Methods Committee was referred the 
problem brought up at the Cincinnati convention with reference to 
the regulation of sales of accounts receivable and the secret pledging 
of accounts for the purpose of raising immediate cash. 

The board passed resolutions commending the work of the com- 
mittee and individual members who are so energetically fighting the 
abuse of sales terms, praising the committee which is endeavoring to 
bring about the adoption of the better property statement forms and 
a more satisfactory form for the exchange of credit information, as 
also the work of the Insurance Committee in its endeavor to arouse 
among the members, and particularly in local associations, an interest 
in fire prevention methods. 

The discussion of place of meeting of the 1914 convention re- 
sulted in the choice of Rochester, N. Y., the date to be set by the 
president and secretary. It was felt that Rochester is so well located 
from every viewpoint for the national convention, that steps should 
be taken at once, and continued through the year to bring to the 1914 
convention not less than fifteen hundred members and delegates. It 
was pointed out that the convention city of 1914 is within a night's 
run from New York and Chicago, and therefore easily accessible to 
a large fraction of the membership, tliat it offers, for those who desire 
to add sightseeing and entertainment to the business of the con- 
vention such attractions as Niagara Falls, a few miles away, and the 
Thousand Islands, besides those mecca points for vacationists—lLake 
George, the St. Lawrence and Lake Ontario. 


A Concerted Effort to Improve Bankruptcy 
Administration 
At its fall meeting, held last month in St. Paul, the board of di- 
rectors gave especially careful attention to the bankruptcy law, the 
feeling being that the Association should invite criticism of the !aw’s 
administration, and wherever conditions warranted, use its influence 
to bring about changes which would insure more business- like admin- 
istration of the law in every district. 
The board recognized that there would itt be murmurings 
and mutterings against any law framed for the purpose of directing 
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the liquidation or disposition of commercial failures, but that criti- 
cisms directed at the present law had become so many, for the most 
part unfair, that the law itself was in danger unless provision were 
made for investigating the criticisms and for meeting complaints if 
they were found to be based on sound reason. 

The board felt encouraged to undertake this work because of the 
hearty and ready response it had received from federal judges when 
the latter were asked to help improve conditions in their localities. 

It was decided that the Association should immediately get in 
touch with the federal judges throughout the country, informing 
them definitely of the Association’s standing and purposes in the com- 
merce Of the nation, and asking for their co-operation in improving the 
administration of bankruptcy matters in their districts as occasion 
seemed to call for improvement. 


The board did not discuss to any extent the question of bringing 
about changes in the law, feeling that it was now time to make the 
Association a positive power in bringing about, as nearly as possible, 
in every district in every state, a satisfactory administration thereof. 
The first task seemed to be for the Association to address itself to 
the district judges ; consequently a letter was prepared, a copy of which 
is presented. Upon reading this letter the members of the Asso- 
ciation will get a clear understanding of the thought which actuates 
the Association in handling bankruptcy problems. 


Members of the Association everywhere should co-operate with 
the National Association in this effort, helping it, however, to this 
extent, that they analyze their complaints as closely as possible be- 
fore bringing them to the attention of the National office, and satisfy 
themselves, so far as possible, of the justice of their complaints. 


“The National Association of Credit Men is an organization 
of business men, embracing 17,000 members, who do business in 
every part of the United States. Some of our members come in 
frequent contact with the administration of the bankruptcy law, 
and it is fair to say that at some point of time in each year, each 
member of our Association has some business with the bank- 
ruptcy court. As an organization, therefore, we are vitally inter- 
ested in the administration of the bankruptcy law. 

“We participated freely in the framing and passage of the 
legislation in 1910, which had for its purpose the strengthening 
of the law. We believe in the law and believe in its wholesome- 
ness. We find, however, throughout the country very consid- 
erable criticism of the law, but have been led to believe, after 
very careful consideration, that much of this criticism is not due 
to any defect in the law, but almost wholly to the administration 
of the law. 

“We realize that creditors and lawyers alike must each bear 
their share of responsibility for this condition of affairs. On the 
other hand, we regret to say that the facts justify considerable 
criticism of the administration of the law falling within the do- 
main of the official referees. Many referees do excellent and 
painstaking work and lend dignity and honor to the law they are 
administering. On the other hand, we must say, with deep re- 
gret, that there are not a few throughout the country who, either 
because of temperamental weakness or lack of adaptation to the 
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work, are neither business-like nor judicial in the administration 
of their duties. 

“In some cases we have communicated the facts to the 
judges in whose district such referees perform their duties, and 
we are glad to say that we have received most cordial assurances 
from the judges that any criticisms or complaints would be re- 
ceived and carefully considered by them. We have had most 
helpful results from the attention of the judges to such matters. 
We write now to you to inquire whether, from time to time, we 
may communicate with you upon such definite criticisms as come 
to us concerning referees in your district. 

“We realize the difficulty and unfairness of forming ex parte 
opinions upon matters of such consequence, and we desire care- 
fully to avoid injury to the standing or reputation of any of the 
numerous high-minded and efficient referees. We think, how- 
ever, you will agree with us that where there is delinquency or 
inefficiency, or general complaint, it should be brought to the 
attention of the judges and investigated thoroughly. Incidents 
in themselves quite simple of solution accumulate, breed discon- 
tent, and ultimately make for a general wholesale fault-finding 
with the law itself. Such fault-finding is an injustice to those 
judges and referees who are seeking earnestly to perform their 
duties, and we should like to be of service to them in co-operating 
toward a more efficient administration of the law. 

“There must be confidence in the law and in those who ad- 
minister the law. There must be no general impression that the 
law is a farce. It must be respected. We desire to produce 
throughout the country that confidence among business men, not 
only in the law itself, but in the administration of the law, which 
will make for its observance. We desire to do this by bringing 
into play co-operation between those who come to the courts and 
those in the courts who are responsible for the conduct of the 
business, especially as this business involves the co-operative 
management and disposition of business, as well as legal matters. 
In this—we assure you—earnest endeavor we seek your aid and 
assistance.” 


So Near the Goal for Banking Legislation that it Must 
Be Reached 


The National office has recently prepared in pamphlet form Bank- 
ing and Currency Leaflet No. 3, which’is a summary of the amendments 
which the Association’s Banking and Currency Committee would like 
to see made to the Glass-Owen measure as it passed by the the House of 
Representatives. The desire is that every member of the Association 
address his representatives in Congress, urging first, the necessity of pass- 
ing banking and currency reform legislation, and second, the incorpora- 
tion of some or all the amendments proposed by the Association. 

Every member should have a copy of this leaflet and it will be theirs 
for the asking. 

Business men must press forward for currency legislation. ‘They 
are now in sight of the goal and must not allow themselves to be driven 
back. Primarily the patriotic thing to do is to take a friendly attitude 
towards the efforts being made to advance legislation. Even though we 
find it necessary to urge certain amendments to the measure which has 
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passed the House of Representatives, all must recognize that the bill 
now before the country has much good in it, and to dub it all bad but 
encourages retrogression in that which calls distinctly for advance. If 
a measure is to come through it must be because urged by broad-minded 
business men all over the country. They have become far more intelli- 
gent as to the needs in banking and currency than seemed at all likely 
a few months:ago. They know what are the qualities essential to an 
adequate banking and currency system in this country, and must bring 
all possible pressure to bear to meet the necessities of the situation. 


Notes on Association Activities 
Secretary W. M. Bergin of the Duluth Association of Credit 
Men reports quiet business in the adjusting department, as there are 


few failurés in the Northwest. Members, he says, are finding collec- 
tions better than since 1906. 


The Membership Committee of the Pittsburgh association has 
issucd a carefully tabulated list of Pittsburgh concerns which should 
be brought into the organization. Enough work has been laid out 
to give every member something to do in building up the association 
till it reaches that fifteen-hundred mark which the Membership Com- 
mittee has set to be reached before the 1914 convention. 


The Memphis association, through its secretary Oscar H. Cleve- 
land, has begun the issue of a regular monthly letter to its members. 
A personal touch is given to the letter, in that it is processed in type- 
writer style, instead of being printed. Association and committee meet- 
ings are subjects of special note, as also personals and paragraphs of 
general value for credit workers. 

The feelings of elation felt on the Pacific Coast in the flooding 
of the Gatun Locks is illustrated by the message received by the 
National Association from its branch, the San Francisco Association 
of Credit Men on the day the first boat passed through the locks. 
It reads: 

“Here’s to the Panama Canal, to those who conceived it, to 


those who achieved it and to the event that celebrates it in San 
Francisco in 1915.” 


The Boston Credit Men’s Association is éxtending the hand of 
hospitality to other local associations in New England by having as 
its guests at its meetings this month the presidents of the Hartford, 
Springfield, Worcester, Providence and Burlington associations. The 
New England associations have much in common, and Boston is de- 
termined to do its share in giving solidarity to the purposes and 
activities of credit men in organization throughout the New England 
states. : 

Writing of the Credit Exchange Bureau, Secretary Herbert A. 
Whiting of the Boston association says that he is weekly entering 
new bureau subscribers and that never since it was established has 
the bureau been so generally used and with such satisfactory results. 
He says that when the Adjustment Bureau, whose organization has 
recently been completed, gets into full working order, the credit 
grantors of New England will be receiving a service such as seemed 
impossible only a few years ago. 

Henry A. Hirshberg, secretary of the San Antonio Association 
of Credit Men, has prepared a monograph on the “Exemption Situa- 
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tion in Texas,” in which he gives instances of the extremely un{air 
penalties suffered by creditors under the exemption laws of his 
state. Copies of this monograph may be had upon application to 
the National office. Read in conjunction with the article presented 
on page 802 of the October BULLETIN, one has.a good idea of the great 
importance of exemptions in extending credits in certain states: 


The Legislative Committee of the Chicago association in wa'ching 
the operation of the newly enacted bulk sales law in Illinois is following 
litigation pending under this act, some of which will ultimately find its 
way into the Supreme Court. It is discovered that a favorite method 
adopted by those who wish to evade the law is to take a chattel nortgage 
_and then without reporting foreclose it. It will be determined by the 

committee just as soon as possible whether this comes under the bulk 
sales law, and if it does not, the act in relation to chattel mortgages will 
a — so that this method shall cease to be a means of evading 
the law. 


Secretary S. D. Buck of the Baltimore association, reports that 
the Information Bureau has answered about fifty thousand inquiries 
since January Ist, and that a bureau member has just informed him 
that he had saved last month at least $200 because of information 
which came through the bureau on a merchant now in bankruptcy, 
There is nothing which makes a man so sure of his accounts as the 
pointers he gets through a live information bureau honestly treated by 
every one of its members. By honest treatment is meant the living 
up to contracts of the members so far as extending information on 
new accounts, closed accounts, or changes in method of payment. 
....Members of the National Association of Credit Men who have 
had dealings with the Sprague Mercantile Agency, of Chicago; Con- 
solidated Adjustment Co., of Chicago; Barr & Widen Mercantile 
Agency, St. Louis; Whitney Law Corporation, of New Bedford, 
Mass.; Mercantile Reporting Co., Newark, N. J.; National Collection 
Agency, of Washington, D. C.; National Credit Exchange, Baltimore, 
Md.; Pinkerton & Company’s U. S. Detective Agency, Southern 
Division, New Orleans, La.; Commercial Liquidation Co., St. Louis, 
Mo.; International Co., Kansas City, Mo.; Credit-Guide and Guaran- 
tee Co., Boston, New York, Chicago, are requested to report the 
results of the same to the National office. 

The course on credits conducted by members of the Kansas City 
Association of Credit Men, under the auspices of the Y. M. C. A. of 
their city, opened with a lecture on “The Credit Man,” by James 
McQueeny. The course is not to be simply a series of lectures each con- 
plete in itself, but an effort is to be made, by the use of text: 
books and regular weekly quizzes, to give the student a comprehensive 
understanding of the fundamental principles of credit. Each even- 
ing’s work will consist of a recitation based upon previously assigned 
lessons in the text-book, a quiz on the preceding lecture, followed by 
a new lecture given by a member of the Kansas City association. 

A measure passed by the Utah legislature at its last session at 
the instance of the Utah Association of Credit Men has already 
proved valuable to the creditors in three estates, which have just been 
placed in the hands of the adjustment bureau of that association. In 
these estates labor claims were filed as preferred claims. In one 
estate the manager of the corporation filed a labor claim of $80 
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which, under the old law, would have been preferred in full. Under 
the new law the claim will not be preferred for any amount, but will 
take its pro rata place with common creditors. In another estate a 
labor claim was filed covering eight months’ salary which, under the 
old law, would have been paid in full, but under the new law is pre- 
ferred for only four months, the balance taking its place with common 
claims. 

The Sioux City Association of Credit Men has organized and placed 
in working order, a credit exchange bureau. The bureau is worked on 
the basis of tabulating reports, a list of the names of those inquired 
upon being sent to all members of the bureau with a request that they 
report upon those whom they have sold. The members of the bureau 
have learned to give their experience promptly, so that as a rule, the 
party making the inquiry receives a reply within twenty-four hours 
of forwarding the inquiry. The members are generally highly enthu- 
siastic over the sort of service given through the bureau. They feel 
that in it, the association is giving a practical service which should 
mean much in giving stability to the organization. 

At the October dinner of the New York Association of Credit 
Men, the suggestion was made that the district attorney’s office 
should be asked to appoint a special assistant, to devote all his time 
to the prosecution of commercial crime. The feeling was expressed 
that crimes against commerce are as much within the province of the 
attorney’s office as crimes against the public peace, that credit 
extensions had so much power for good and evil in our present meth- 
ods of living that the public departments responsible for the adminis- 


tration of the law should include within their duties the administra- 


tion of the laws enacted to protect commerce against those who 
would injure credit. 


The National Association is endeavoring to interest the mer- 
chants and manufacturers of Sheboygan, Wisconsin, in organizing a 
credit club. D. L. Sawyer, chairman of the National Association on 
Credit Interchange Bureaus, was present at a meeting of the business 
men of Sheboygan on November 8th, to give full information regard- 
ing the purposes of the Association. Mr. Sawyer was accompanied 
by Richard J. Morawetz, a member of the board of directors of the 
National Association, and by B. C. McQuesten, field representative. 
Already the Association has in Sheboygan twenty-one members, all 
of whom have expressed themselves as deeply interested in the move- 
ment to establish some sort of local organization. 


The San Antonio Association of Credit Men asks its members to 
advise the secretary upon learning of fires in stores or plants of 
their customers. The secretary will then endeavor to bring about an 
assignment of policies and a much more favorable adjustment than the 
debtor could obtain unless he paid an adjuster or attorney. Not only, 
says the association, will this help the members, but will help the mer- 
chant who has suffered from fire, for he can be made to realize in his 
perplexity that there is a friendly organization to help him. It was 
pointed out that if this matter is taken up at once-with the association 
before it has become stale, or before the debtor or some foreign creditors 
have been advised to resort to bankruptcy, there will be a saving for 
creditors and the debtor. 


The Credit Exchange Bureau of the. Memphis association has been 
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reorganized, to be run on the system of tabulated reports as opposed 
to the card system which was the original plan adopted. During the 
first thirty days under the new system the bureau handled fifteen 
hundred inquiries, and every day the demands upon the bureau have 
been increasing. The bureau tries to give its members some sort of 
reply to requests for information within twelve hours. The reporting 
of information by the members is made as easy as possible, for the 
most part it being necessary simply to fill in very briefly answers to 
simple questions. When the answers are tabulated, a member has 
before him a very clear statement as to a customer’s standing with his 
creditors. The bureau has been practically on a self-sustaining basis 
since reorganization. Its services are being furnished at actual cost. 


Manager H. Powell of the Credit Exchange Bureau of the Chicago 
Association is rapidly getting his bureau firmly established, as outlined 
in the October BuLLETIN. It has now been decided to conduct the 
bureau under sixteen divisions, each division to be put in operation as 
soon as a sufficient number of houses subscribe for the service. It is 
proposed to start with sub-division No. 1, covering dry goods, silks and 
satins, general store supplies, fancy goods, notions, women’s wear, mil- 
linery, trunks, umbrellas, etc., and as soon as this is completed then 
sub-division No. 2, which covers the boot and shoe trade, clothing, hats, 
gloves, men’s furnishings, woolens and tailors’ supplies. The contract 
with the subscribers will be to furnish a hundred reports on inquiries for 
$50, the contract to run for a year; but subscribers will receive a report 
free of charge on every inquiry which they have a share in making. 
The experience of bureaus operated in other cities has been that each 
subscriber receives on the average from six to fifteen reports free for 
each one for which he pays. It has been arranged that when the bureau 
opens for business it will interchange with bureaus at Milwaukee, Min- 
neapolis, St. Paul, Duluth, Green Bay, Decatur, and Sioux City, which 
are the points located in the central western zone. In addition, it is 
expected to interchange with St. Louis, Kansas City, Indianapolis and 
Grand Rapids. 


The idea of friendly adjustments is taking hold in quarters where 
it has been resolutely resisted heretofore as illustrated in the acceptance 
of settlements, suggested by an adjustment bureau of the Association, 
by a concern which had always turned stony ears toward compromise 
acceptances. The utter unfairness of one or two concerns standing out 
against a just, righteous and economic adjustment simply because “we 
never take part in compromise settlements,” is fortunately giving way 
to the spirit of co-operation of the,present day. It is a good rule for 
every house to adopt, that it will have nothing of compromise adjust- 
ments except as they are recommended by a keen, competent, high- 
principled committee, after an investigation, but there is no good ground 
for making a rule against participation in any sort of compromise settle- 
ment. As the mills of God grind slow but sure, so the educational work 
which this Association has for years been doing for better methods in 
all that pertains to credit granting is slowly but surely bringing the 
desired results. Little would we have thought a dozen years ago that 
the principle of friendly adjustment such as prevails today could have 
so soon reached its present advancement. In the next five years we are to 
see a greater advance in this respect than has been recorded in all the years 
preceding. Whatever our rules with reference to friendly adjustments 
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have been, let us be sure that in the future they are based upon reason 
and actuated by a spirit of fairness. 


The Youngstown Association of Credit Men in reorganizing its 
credit exchange bureau has drawn up a new set of rules, some of 
which, of course, are copied from the rules formerly used for the con- 
duct of the bureau. It is required that every member of the bureau 
furnish the secretary with a complete list of retailers with whom he 
does business within Youngstown and certain nearby localities. These 
lists are indexed and filed in the rooms of the association, being 
accessible only to employees of that office. New customers are 
required to be reported by members of the bureau, as well as those 
with whom business relations have been severed. The rules require 
that each member shall designate some person in his office, whose 
duty it is promptly to answer all inquiries, this person to be given all 
information and instructions necessary to insure accuracy. Unless 
court house records are requested, a report must reach the inquirer 
within forty-eight hours of the receipt of the inquiry. The cost of 
the service is $25 per annum, which provides fifty reports, ledger 
experience only, but extra service above the fifty is charged for at 
the rate of fifty cents for each inquiry. Members of the bureau are 
given the privilege of participating through their own bureaus in the 
reporting service of the central zone as designated by the National 
Association of Credit Men, which includes the following cities: Buf- 
falo, Pittsburgh, Wheeling, Columbus, Cincinnati, Youngstown, Lex- 
ington, Indianapolis, Grand Rapids and New Castle. 






Notes—General 

Speaking of business conditions and the feeling of hesitancy 
which all feel prevails, a large credit grantor points out that conserva- 
tive hesitancy is far healthier and better than a speculative boom, 
and with the sound basic conditions which now prevail, the business 
man is in a position to take advantage of every opportunity for devel- 
oping new trade. 

The BuLLetin has been informed that B. F. Ezekiel of Love- 
man, Joseph & Loeb, Birmingham, Ala., a prominent supporter of 
the work of the credit association in his city, is about to start on a 
trip around the globe. He goes with the best wishes of his many 
friends of the Association. All of them would undoubtedly like to 
join him in his delightful prospect. 


A member who collects a great many accounts through sight 
drafts follows the principle of drawing through the customer’s own 
bank and obtains, as he testifies, better results from this method than 
by the old plan of putting his drafts through his own bank. The name 
of the customer’s bank is in each.instance obtained by noting and 


keeping a record of the bank through which the first remittance is 
received. 


It is a safe rule never to turn accounts over to a collection agency 
which demands cash in advance of the performance of its services, 
and also a safe rule to make no form of contract and turn none of 
your accounts over to an agency for collection without a careful 


investigation. Let the National Association files help in this investi- 
gation. 
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At the election held in Pittsburgh, November 4th, Enoch Rauh, 
president of the Pittsburgh Association of Credit Men, and second 
vice-president of the National Association, was elected by his fellow 
citizens, member of the Council of Nine. Mr. Rauh received several 
thousand more votes than the successful candidate for mayor. 


,. Recently the Buxtetin called attention to the fact that members 
could have upon request of the National office, the publications of the 
Freight Claim Association upon “How to Prevent Claims,” “How to 
Present Claims,” and “How to Collect Claims.” So many of these 
leaflets have been called for that it is felt that there may be other 
members whose attention was not called to the first notice and who 
would be glad to have before them these instructive leaflets. 


One of the members of the Association in sending his renewal 
subscription to the Association, declared that if the dues were $100 
a year instead of $10 he would cheerfully pay them, for, said he, the 
monthly letters and Bulletins contain suggestions to the credit 
grantor that are invaluable. 


Th Cleveland Association of Credit Men has appointed as its 
secretary, Irvine K. Schnaitter. Mr. Schnaitter has been admitted to 
the bar and was recently with the prominent firm of Cleveland attor- 
neys, Ford, Snyder & Tilden. He has studied salesmanship and was 
active in organizing the Young Men’s Business Club of Cleveland, of 
which he is secretary and treasurer. 

It is fully expected that under Mr. Schnaitter’s direction the 
Cleveland association will make rapid forward strides. 


One of the pleasing incidents connected with the meeting of the 
Board of Directors of the National Association early in October was 
the entertainment of the directors, together with Secretary J. H. Tregoe, 
by the officers and leaders of the Chicago association at the La Salle 
Hotel. It was a royal entertainment provided by the Chicago members 
and gave the directors gathered from many parts of the country an 
unusual opportunity to get into sympathetic touch with the members 
at Chicago, who are among the most loyal and earnest supporters of the 
best activity and thought of the Association. 

One of the easiest and commonest errors of a credit man is the 
opening of new accounts for small amounts without proper investiga- 
tion, probably with the excuse that the order is small and that first 
orders are generally paid promptly. It is forgotten, however, that 
once the name is on the ledger through the routine of business, other 
orders are passed and the account grows to sufficient importance to 
warrant investigation, whereupon. the credit man finds, to his sur- 
prise, that his carelessness has permitted poor accounts to get on the 
books. The thing to do is to make proper investigation before the 
account is opened, no matter how small the amount of the first order 
may be. 


The American Society for Thrift is being organized with headquar- 
ters at Chicago. The movement has two main objects, first, to extend 
a knowledge of the simple fundamentals of thrift with a view to safe- 
guarding the savings of those who in the past have been misled by get- 
rich-quick schemes, and second, to point out how saving by planning 
and work will conserve and increase prosperity and happiness. The 
society expects, by co-operative assistance of commercial bodies, of press 
and publishers, colleges, student bodies, church organizations, char- 
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itable and philanthropic societies, to impress upon the people that thrift, 
or rather the lack of it, is at the bottom of most of the commercial and 
industrial, moral and domestic problems in America. 


After January 1, 1914, Youngstown is to get the benefit of a 
municipal court system for which the Credit Men’s Association fought 
so earnestly. It is said that 90 per cent. of the lawsuits in which 
members of the association will be interested in the city of Youngs- 
town will be tried in the municipal court, for the police court and that 
of the justice of the peace will be abolished, and all jurisdiction now 
exercised by these tribunals will become vested in the municipal court 
with largely increased powers. Chicago and other cities have proved 
that the simple machinery of the municipal court results in a great 
saving of time and expense, and one of the most important points is 


that vexatious appeals cannot be made in cases involving less than 
$100. 


Members of the Association whose attention has not been 
called to the re-election of Wiliam A: Prendergast, formerly the Asso- 
ciation’s secretary, to the office of Comptroller of the City of New 
York, will be glad to learn that his fellow citizens gave his able ad- 
ministration of this office their hearty approval on election day, No- 
vember 4th. Mr. Prendergast has probably proved himself the best 
all-round guardian of the treasury the metropolis ever had. Not 
only has he introduced thorough financial systems in the various city 
departments and put a stop to extravagance and graft, but has made 
himself master of the problems surrounding bond sales so that the 
city has been able to borrow on terms as advantageous as possible. 
The city of New York is to be congratulated in securing the services 
of so able and upright a financier. 

Speaking of the effect of consolidations on the number of fail- 
ures, a credit man recently pointed out that the tendency of business 
firms to consolidate might lead one to believe that the number of 
concerns engaged in mercantile business is considerably smaller now 
than ten years ago. But this, he-said, is not true. In thirty years, he 
said, the population of the United States has increased more than 80 
per cent., but the number of concerns in business has considerably 
more than doubled in that time. And though during the last ten 
years public interest has been focused on business consolidations, the 
total number of trades in the United States has incrased more than 
one-half, though the population has increased only one-fifth, so that we 
have today something over two million individuals, firms and cor- 
porations engaged in business. 


Members of the Association are advised that the Bradstreet Com- 
pany does not operate any collection department, and that concerns 
soliciting collections under a similar name are not to be confused 
with the well-known agency of Bradstreet. 


Those who complain of the delays and postponements in receiving 
dividends from bankrupt estates may find a grain of comfort in the 
following from the Daily Trade Record of New York, which it in turn 
quotes from the London Chronicle: 


“Tt will be a pleasant surprise for the representatives of the 
creditors of a printer who went bankrupt 77 years ago to receive a 
dividend from his estate. Even this record, however, was surpassed 
in 1908. On December 19th of that year the Dublin Gazette pub- 
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lished a notification that a considerable sum of money belonging to 

the estate of Robert Smith, of Smock Alley, Dublin, who was 

adjudged bankrupt in 1797, has been recovered from the dormant 
funds of the court of chancery. Ultimately Smith’s debts were paid 
in full, 112 years after he had filed his petition.” 

In reply to a request for information upon one of his customers, 
a neighbor writes as follows: 

“It is hard to say what L. is worth. He pays his debts here now. 
He came from Akron, Ohio, April 1, 1913, and opened up a shoe store. 
He has.a good trade, a good family and an automobile, this, in my 
opinion, being against him. The honest-headed, substantial man of 
means and business qualifications has no more use for an auto than 
a cow for five sets of teeth. He may be all right and probably is. 
He has a square chin, his dealings so far have been honest and sincere, 
and his word seems to be good, and he is not the kind of man to 
burn his property for the sake of its insurance, and will make his 
payments go as far as his funds will allow. His credit is probably 
good for $200 on four months.” 

Speaking of the attitude of the National Association of Credit 
Men toward banking and currency reform as it has progressed in 
Congress, the Newark Evening News recently commented favorably 
upon the Association’s action in supporting the underlying principles 
of the Owen-Glass measure. It pointed out that it is worth some- 
thing to those who are conscientiously trying to improve banking 
and currency laws to have behind them the credit men of the 
country whose work is purely that of granting credits to merchants 
and manufacturers everywhere. No body of men, the News goes on 
to say, could be more keen than the members of the Credit Men’s As- 
sociation to keep the sources of credit sound, and none could be in 
better position to think fairly upon this question, because drawn from 
all lines of trade, from all sections of the country, and fully informed 
as to the necessity of taking care of every interest. 


Information is wanted from members who have done business 
with Adolph M. Schwarz, who carries on a collection business from 
offices located in Philadelphia, Pittsburgh, Detroit, Chicago and San 
Francisco. 


The opening of the Panama Canal is to give great possibilities to 
the business men of that mid-Pacific empire, the Hawaiian Islands. They 
are accordingly planning to celebrate the near opening of the canal in 
a brilliant carnival to be held during February, 1914, at Honolulu. The 
Mid-Pacific Carnival will give the people of the United States an oppor- 
tunity to visit these islands at the best season of the year and see for 
themselves these remarkable possessions of their country, superb in 
climate, productive almost beyond belief, and possessed of well-nigh 
ideal conditions for home-building and living. The Hawaiian Promo- 
tion Committee, under H. P. Wood, director, has issued a map of the 
Pacific, by means of which one may get at a glance the traffic highways 
between the ports of the Occident and Orient, with the number of miles 
between them. Members desiring copies will be supplied at twenty cents 
apiece, postage paid, by addressing Mr. Wood at Honolulu. 


A member of the association warns against one E. A. Boehm, 
who operates as a salesman on a commission basis in Missouri, Iowa, 
Nebraska and Colorado. Boehm is said to get in with concerns who 
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accept his services on commission without a knowledge of his meth- 
ods. He takes orders with the understanding that the goods are to 
be paid for when disposed of by the buyer. As an indication of good 
faith on the part of the buyer he asks for a prepayment of $10 or $25, 
depending upon the size of the order; thereupon the order goes to the 
house he represents showing that $10 or a larger amount, as the case 
may be, has been collected as his commission, the goods to go for- 
ward with the balance C.O. D. Needless to say, when the goods are 
shipped the customer refuses to lift the draft, because he was given 
to understand that he bought on other terms. It is then the duty of 
the factory to have the goods returned and refund the money the cus- 
tomer has advanced, for he seldom is worthy of credit. 


Inquiries from members of the Association lately regarding the 
Tax Adjustment Bureau, located at No. 69 Wall Street, New York, 
leads the BULLETIN to publish the fact that James Powers, manager 
of the bureau, was arraigned early in the month before the federal 
court on an indictment for using the mails to defraud. The. post- 
office inspector stated that the complainants were the owners of cer- 
tain submerged lands in the Montauk Point region of Long Island, 
and that Powers in his correspondence led clients to believe that his 
bureau was officially connected with the county clerk’s office of Suf- 
folk county, though in truth it was a private enterprise. In his cir- 
culars Powers said that thousands of lots belonging to non-residents 
in Suffolk county had been advertised for sale for non-payment of 
taxes, and that the law did not require the officials to send out notices 
of taxes when they fell due, consequently the bureau offered, on 
receipt of fees ranging from $1 to about $6, to adjust all unpaid taxes. 
[t is said that Powers received a large amount of money from property 
owners, probably between $15,000 and $25,000 having been reaped 
through one year’s activities. 


The Chamber of Commerce of Rochester, N. Y., is taking up 
the recommendation that the fire department widen the scope of its 
inspection to cover dwellings, barns, stores, warehouses and factories. 
The plan of inspection is already in force in the congested districts of 
the city, inspections being made by the officers of the different fire 
companies, but the idea of using the entire force for dwellings, fac- 
tories and stores is new. The argument is that a city having as high 
grade a fire department as Rochester, is educated not only to fight 
fire, but to recognize fire dangers and the methods of preventing fires. 
[It therefore would be able to warn people of the dangers in the midst 
of which they are living and show them how to avoid these dangers. 
Those who have followed the fire insurance and prevention work of 
the National Association will remember that at the annual conven- 
tion in Cincinnati the fire insurance committee laid stress upon inspec- 
tion, particularly urging that there be a third arm of the fire insurance 
department in each city, namely, the department of inspection, if 
possible, made up of a personnel different from the fire extinguishment 
department. It is hoped that Rochester adopts a thoroughly compre- 
hensive inspection plan. 


Information is wanted from members who have had experience 
with or communications from the Childs Clyde Store, Clyde, San- 
dusky County, Ohio. 
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CENTRAL CHATS 


E defend our water-sheds against contami- 
nation and our air against pollution that 


the people may have every protection 
against disease which can be provided by author- 
ities. This is health sanitation. 

Now the necessity of water and air to the human 
welfare is no greater than the necessity of credit 
to the public welfare, and the defense of credit 
against contamination should be directly a respon- 
sibility of the government. 

When shall we awaken the public conscience to 
the need of credit sanitation? Every abuse of 


credit diminishes capital, weakens confidence and 


tends to deprave manhood. The abuse of credit 


reacts more injuriously on the public happiness 
oftentimes than do the criminal acts of the ordi- 
nary offender against the public peace. 

The machinery of governmental prosecution 
should be directed upon the correction of commer- 
cial abuses as persistently as in the apprehension 
and punishment of the breaker of the public peace. 

The burden of effort and expense to prosecute 
commercial fraud has largely fallen upon creditors, 
but the time is ripe for public prosecutors to recog- 
nize that the prosecution of commercial fraud is 
not for a private gratification but as a public de- 
fense, and recognizing this should lend to the sup- 
pression of commercial fraud the instruments and 


means created by government for the public safety. 
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CENTRAL CHATS 


OMEONE said, “Diligence never fails of its 
S reward in the upbuilding of strength and skill 
in the credit man.” 

Is not this a truism? Atrophy comes through 
disuse and the man himself, just as surely as an 
organ, may become impotent through lack of exer- 
cise. 

The fellow who swings his feet complacently from 
an office chair, believing his department boundaries 
are co-incident with the universe, and never wants 
nor gives any co-operation or advice, is the man 
spotted by “dry rot” as a near victim. 

Diligence to observe and absorb, to give and re- 
ceive, to recognize the instruments of progress and 
help them along, and to welcome gladly every 
opportunity for advance in skill, hardens the mus- 
cles, gives a bright tinge to the daily life, and 
sweetens the monotone of business. 

Many a man has found the credit department a 
place in which to develop breadth of vision and 
powers of service, but for others it is a tread- 
mill where the worker gets narrower and more nar- 
row in his life and purposes. Every man by earnest 
diligence should fight against the narrowing tend- 
encies of his position. This can be done by dili- 


gence and vigilance. 
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The Growing Practice of Secretly Selling Accounts 
Receivable 

The attention of the members of the National Association is 
directed toward the growing practice of secretly selling or pledging 
accounts receivable. New companies are constantly springing up, 
older ones increasing their capital, and bringing pressure to bear on 
business men for the privilege of advancing cash on their open 
accounts. 

The system is proving productive of fraud, both upon creditors 
and the finance companies. Some recent failures have disclosed that 
all accounts receivable had been disposed of under this system, fraud 
even being practised upon the finance companies by the duplication 
of leases under the installment plan, by bogus shipments, etc. 

For the advance of sound credits it is necessary that something 
be done to check, or at least regulate, this practice. Is there any 
reason why the pledge or sale of accounts receivable should not be 
a matter of public record as is a chattel mortgage? We need legis- 
lation, not the kind which narrows the channels of money supply, 
but protects against waste and fraud practised upon creditors and 
lenders of capital through the sale of open accounts. 

The suggestions of our members on this subject are solicited, 
as also the experiences of creditors who have been interested in 
‘cases where there has been perhaps misrepresentation as to sale of 
accounts. SS 

Adjustment Bureaus Must be Closely Supervised 

_The National office is preparing a new list of the Association’s 
Adjustment Bureaus and until this list is completed will not print in the 
BULLETIN, as has been the rule, the directory of Adjustment Bureaus. 
The information which the National office is gathering has to do par- 
ticularly with the supervision which the members are giving their bureaus. 
It has been found that the complaints against the bureaus, while few 
in number, have for the most part been where managers are left to do 
pretty much as they like in forming and carrying out bureau policies. 
The National office intends to do all it can to force a close supervision 
by committees of credit men of bureau affairs by omitting from its 
BULLETIN directory the names of those branches where such super- 
vision is not being provided. 

The office is also including under its investigation the questions 
whether a bureau is doing all in its power to promote friendly adjust- 
ments, whether the local members have sufficient interest in their bureau 
to use it in handling failures in which they are interested, and further, 
what difference in price of service is made local members as against 
members at other points or non-members. 

It: is realized by the Association that the Adjustment Bureau depart- 
ment 's a conspicuous branch of the Association’s work with those who 
make use of the department, and that therefore it is essential that the 
character of a bureau’s operations be watched over most jealously by 
the National Association for the sake of protecting its good name and 
warding against justifiable criticism. The Association wants to know 
positively that it can recommend members and non-members to turn 
their claims calling for adjustment over to every Adjustment Bureau 
listed in the BuLLETIN, with the assurance that every effort shall be 


made to bring about an honest adjustment best alike for the creditors 
and the debtor. 
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Are We to Have an Autocratic or a Democratic 
Administration of the Bankruptcy Law? 
‘Speaking before the New York Credit Men’s Association at its 
October meeting on “Administration of Receiverships in Bankruptcy,” 
Judge Learned Hand declared that there are two ways in which a 
bankrupt estate may be wound up, one which might be called the “auto- 
cratic” way and the other the “democratic.” To American ears, he said, 
the word “autocratic” is offensive, but in its application to the administra- 
tion of estates in bankruptcy much is to be said for an autocratic admin- 
istration, for it is fundamental and justified by the facts that most people 
who ought to be interested in bankrupts and bankrupt estates will not 
give any time or thought to what happens to them. Judge Hand said 
that one of his colleagues of great experience in bankruptcy matters 

said in discussing this vexed question: 


The bottom of the whole thing is this: When a business man 
wakes up in the morning, reads in the newspaper that someone has 


gone “broke,” he goes downtown and says to his bookkeeper, “Write 
that off”; he wants to forget it. 


He does forget it, said Judge Hand, which means that the people 
in real interest are not taking interest in what is their own affair and 
this gives rise to the autocratic administration of bankrupts, by which is 
meant that the court seizes the estate as soon as the bankrupt is adjudi- 
cated, sells it out, divides the proceeds, and pays no attention to the 
creditors; gives them, in fact, nothing whatever to say in the manage- 
ment of their estate. 

Such a system, certainly if it were in the hands of competent official 
liquidators, might give just as good results as any other, the creditors in 
the end getting more than they would if cases were otherwise handled. 

But there are two difficulties, said Judge Hand, standing in the 
way of the adoption of the autocratic theory; first, it is offensive to 
most Americans who want the privilege of mismanaging if they like, or 
at least managing their own affairs, and second, Congress has given us 
a law based on quite a different theory, because the framing of the bank- 
ruptcy act presupposes that all the important steps of administration shall 
be taken with the consent of the creditors. The act, indeed, has made 
small provision for the management prior to the first meeting of the 
creditors, apparently in the drafting of the act it being supposed that 
the creditors’ first meeting would take place shortly we Be the adjudi- 
cation, and that up to the adjudication there would not need to be any 
special administration. 

Yet, said Judge Hand, exactly the opposite has proved itself true 
for the administration of the bankrupt’s affairs ought to take place at 
once, and particularly in a city like New York where the rents are so high, 


tt- Bf the cost of protecting property so great, that in the case of small estates 
ho very little is left if the matter is not closed at once. The problem, 
the & therefore, for the judge in such a district is, “How can I combine the 
by §f theory of the act to which I owe menety with a reasonable concession to 
nl & the necessities of the case?” 

sah Men will differ in such matters, said Judge Hand, for questions of 
irl! @ administration are largely of personal equation, one thinks one way the 
“all @ best and another the other. Some of us, he said, have tried to get the 
collective action of the creditors at the very start, have tried to appoint 
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at the start a receiver who seemed to have back of him the consent of 
the majority of the creditors. 895 


Judge Hand said he had a plan, and it is this: When it becomes 
necessary to seize and sequester the estate of a bankrupt, the court shall 
put in charge a man who is, or should be, what might be called the 
court’s receiver. For his appointment the court does not wait for the 
creditors to express their choice, recognizing that any choice which can 
be obtained on such short notice must necessarily be without deliberation, 
The court selects its own man, but his duty, and substantially his only 
duty, would be to have, at the earliest possible moment, a meeting of 
all the creditors ; that meeting, except in rare instances should be had 
on only five days’ notice, and certainly within ten days of the receiver's 
appointment. During that period such administration as was necessary 
ought to take place without the concurrence of any of the creditors, 
and without allowing the receiver to have as his attorney the attorney 
of any of the parties. 

Judge Hand declared that it was quite likely that in many cases 
it would be impossible to get any genuine interest from creditors on the 
whole, but if that is true it is the business man’s fault. If he does not 
care anything about his property he really cannot complain if no one 
else takes very good care of it for him. If he gives to the first comer 
or the first seeker for his interest in the estate absolute power of attorney 
and a proxy which puts the business man in his hands, the business 
man must not complain if afterwards that which happens is not alto- 
gether to his liking. Such attitude is not fair to the court, it is not fair 
to anybody, it is not fair to business men themselves, but the point is 
that such interest as there is, is usually at its highest shortly after the 
failure and ought to be taken advantage of. At that time many of the 
victims are quite excited, for they have not forgotten that they had been 
cheated, and many of them are willing to make an exertion to come to 
the meeting. Now, at that meeting if this plan were adopted, it would 
be determined who would be the receiver, the creditors’ receiver, what 
should be the management of the estate, whether the business should 
be continued or remain as it was until the bankrupt should have an 
opportunity to get through his composition, whether there should be 
an immediate sale of assets. 

At that meeting of creditors held immediately upon adjudication 
all the fundamental questions of the estate should be determined by such 
as care to attend. Of course if very few care to come then that very 
few must try to solve these vexed questions. 


>» 


The Outlook in the Intermountain Region 


The Credit News of the Utah Association of Credit Men reports 
excellent results from the harvests of Utah and Idaho, particularly 
from the latter. In some parts of Idaho it is stated that the crops are 
40 per cent. better than in 1912, with excellent demand for them and 
high prices. In Utah, while conditions are not quite as good as in 
Idaho, the only difficulties are with transportation. In most parts of 
the two states crops are harvested, prices good, demand for money 
and cars to move the crops active. ; 

In Nevada, especially the eastern portion, agricultural develop- 
ment in the past year has been rapid. Potatoes and alfalfa are bet- 
ter than last year; sheep and cattle are in excellent condition, so that 
the people in eastern Nevada look hopefully into the coming year. 
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What Some Members are :Doing to Bring About Ob- 
servance of the Sales Contract 

In the first of the month letter to members, the National office 
called attention to the resolution passed at the Cincinnati convention 
in which the laxity of many houses in the enforcement of terms of 
sale was -deplored and members urged to exercise greater diligence 
in scrupulously insisting on the observanc of sales terms, requiring 
that extensions be granted only upon request and under proper con- 
ditions, that they be not allowed without a definite reason therefor. 
The Association in its letter asked the members to bring about a 
better observance of terms, first, by suggestion, second, by strict 
observance of terms of sale on the part of their own concerns, and 
third, by insisting that customers live up to their terms. This para- 
graph has brought several replies. 

One member from Sioux City says that it has been his constant 
effort to have terms of sale lived up to as nearly as possible, and 
further, that the cashier’s department is and would continue to be 
punctilious in observing terms of sale in paying its accounts. 

One of the officers of the Association promised to do his best 
to insist that his customers live up to their terms, declaring that he 
would like to have the signatures of all our 17,300 members affixed 
to an ironclad agreement to do their best to make customers live up 
to terms. 

Another member from Indiana writes an interesting letter in 
which he tells of his concern passing through a period of evolution, 
beginning with the point where collections had not been systematic- 
ally.and conscientiously observed, and where credits were handled 
by various branch houses and department heads under the general 
sales manager, but that now the credit department is trying carefully 
to educate customers and all the leading members of the concern itself 
to the importance of carefully observing sales terms. He declared 
that it would be impossible to jump immediately into a habit of abso- 
lute observance of terms of sale, but that the house was following a 
policy of gradually swinging older cusomers_into line as well as edu- 
cating their own people into the right attitude. 

The BULLETIN would be glad to get the testimony of a great many 
other members on this subject, for there is nothing so stimulating as 
example, and nothing so encouraging to-our fellows as an exchange 
of experience with those who are working out the same problems as 
ourselves. 

Another member in Wisconsin says that his concern is very par- 
ticular about exacting its rights under the terms of sale, the cashier 
having instructions to report all overcharges for cash discount to the 
credit department, which looks into the case and decides judicially 
whether the customer is entitled to the discount. If the decision is 
negative there is no hesitancy in exacting what is due on the grounds 
that the discount is as much a part of an agreement as is the price. 

An Illinois concern gives assurance that it makes a special point of 
obtaining settlements of accounts in. accordance with terms of sale. The 
point is brought out that prices, terms and conditions of sale are thor- 
oughly and carefully considered before being placed in the hands of 
salesmen. Salesmen are then instructed to sell the goods in accordance 
with same and are allowed no freedom in writing contracts or orders 
otherwise. Dealers handling the goods of this concern: have long since 
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been given to understand that a contract with the company means some- 
thing, that when settlement time comes, settlements must be made in 
strict conformity with terms of contract unless there be some good reason 
which is fully cited to the concern. The concern says that it is its policy 
to do business on a clean basis, that it is its effort to be constructive as far 
as possible in educating the trade to understand that clean business is 
the best policy. 


Four Insurance Companies with $700 Assets to Pay 
$1,250,000 Liabiltties 


The National Association or Credit Men has again ahd again 
pointed out that quality as well as quantity of insurance must be 
considered. This is a fact that should be impressed by every credit 
grantor upon his customers. Two things are to be remembered— 
first, that the method taken by weak companies to get business is to 
pay the brokers or agents more than the usual commission, or by some 
other inducement get them to prefer their policies; second, that there 
are and probably always will be companies chartered to do a fly-by- 
night business as in the case of the four fire insurance companies 
chartered under the laws of Delaware, which were stopped last month 
from doing business on application by the state. In this case, it was 
charged that these four companies had only $700 in assets to pay 
liabilities of $1,250,000. These companies operated under names 
similar to old substantial concerns. They did an extensive business 
in seven states and hundreds of policyholders were victimized. The 
entire receipts outside of liberal commissions to agents were pocketed 
by the promoters. 

The insurant must be eternally vigilant in his insurance, else his 
confidence in being well protected will have a severe shaking the 
morning after a fire. The best of insurance is apt to be the cheapest. 
One cannot afford to take chances with weak insurance companies 
besides the chance he takes with fire itself. 

The National Association of Credit Men is in a position to furnish 
its members with full information regarding all insurance companies. 


An Automatic Reminder of the Expiration of the 
Ten-Day Discount Period 

A member of the Association has conceived the idea of attaching 

to all invoices a cash discount reminder in card form. It reads as 


follows: 
“For Your CONVENIENCE. 


SYSTEM plays an important part in modern business economy. 
‘Tuts Carp filed ahead to the discount expiration date 
will save making another record, and will automatically 
advise you the last date for discount.” 


The advantages of this reminder of the fact that the discount 
period means something is obvious, for without directly saying so 
or making demands, it indicates that the house issuing it expects its 
money within the ten-day period if the customer is to take advantage 
of the discount. At the same time it turns the attention of the 
customer to the important truth that system plays an important part 
in modern business ecenomy, a fact which cannot be driven home too 
hard or too frequently. 7 

The member who uses this reminder asks for the comments and 
criticisms of other members. 
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The Recommendations of the Committee on Flood 
Prevention Authorized by the Cincinnati 
Convention 

As a result of the efforts of delegates from the southern states 
to the Cincinnati convention of the National Association of Credit 
Men, there was brought vividly before the convention, the interest of 
the entire nation in flood prevention in the Mississippi and Ohio valleys. 

John A. Fox, of Memphis, delivered an address so convincing of 
the necessity of the business men of the entire country taking hold of 
this problem, that resolutions were adopted authorizing the appoint- 
ment of a special committee on National Flood Prevention, whose 
duty it should be to co-operate with other organizations to secure 
the enactment of measures by state legislatures and Congress, looking 
to the prevention of the enormous losses that follow devastating river 
floods. 

The board of directors was fortunate in securing as chairman of 
this committee, W. B. Cleveland, of the Austin Clothing Company, 
Memphis, who is assisted by committee representatives from New 
Orleans, Cincinnati, St. Louis, Pittsburgh, Parkersburg, Louisville 
and Wheeling. 

At a meeting of the committee recently held, it was felt that steps 
should be taken at once to secure the co-operation of all affiliated 
branches of the National Association in bringing pressure to bear 
upon Congress to appropriate moneys from the federal treasury for 
engineers and investigations as to best methods of preventing flood- 
ing, and also appropriations for the building of levees, etc. A general 
form of resolution, which the committee recommends for adoption by all 
local associations, is the following: 

“WueEreas, The enormous losses caused by destructive floods in 
recent years throughout the United States, and especially in the 
great Mississippi delta, have become a menace to national credits, 
commerce and business; and, 

“WHEREAS, The prevention of these floods is of direct concern 
to the business and financial interests of the whole nation; therefore 
be it, 

“Resolved, By the 


Association of Credit Men in meeting assembled: 

“(1.) That we believe the problem of flood control is one oi 
national scope and should be dealt with by the national government, 
and we respectfully call to the attention of our Senators and Repre- 
sentatives in Congress the pressing need for immediate legislation 
providing for the treatment of this problem, either through the crea- 
tion of a National Flood Commission, or through the present efficient 
corps of army engineers. 

“(2.) The main body of the Mississippi river between Cairo and 
the Gulf of Mexico being the outlet for the drainage waters of almost 
half the nation; the states adjacent to this part of the river being 
almost annually damaged by the flood waters of thirty-one states; 
and plans having already been made by the Mississippi River Com- 
mission and the corps of engineers of the United States army, for 
the definite.and immediate protection from floods of that great alluvial 
delta, by the construction of a system of levees, we respectfully urge 
upon our Senators and Representatives in Congress that they support 





such legislation as will provide the funds necessary to complete that 
part of the work as rapidly as possible in accordance with such plans, 

“(3.) That the president of this Association be requested to 
transmit a copy of this resolution to each Senator and Congressman from 
this state.” —_——_—__-—__—— 


Where Do You Stand? 


By S. H. Davis, Store Service Specialist for Cohn-Goodman Co., 
Cleveland, Ohio. 


A colored man, about to be executed for a crime committed during 
an outburst of temper, had about half a minute more to live, and he 
was asked if he had anything to say before leaving this world. He replied 
as follows: “Y’sah! Y’sah! I wanta say dat dis am gonna be an awful 
lesson to me.” 

It is just so in business life. Some of these awful lessons come 
too late. We know so much, but we realize so little. 

The more we study and observe the rapid growth and great prog- 
ress of our mercantile institutions, the more we are convinced that 
their actions and success are due to definite knowledge. 

Consider the “Chain-Stores,” the big department stores, the great 
corporations. They are all based on absolute information, detailed 
records, statistics, charts, etc: They know! They run their vast 
enterprises entirely from those tabulated sheets of paper show- 
ing the percentages, the figures and quotas that guide, guard and 
govern all their actions. They know specifically instead of approx- 
imately. 

The successful fast-growing merchants today in any line of busi- 
ness, in any part of the country, have figures instead of guesses. 
They have facts, instead of mistakes. They have information, instead 
of experiments. They have results, instead of regrets. 

The problem today is in knowing, and in knowing what is necessary 
to know. It is incumbent upon dealers to see how much informa- 
tion about their business they can accurately obtain, to see how 
many questions they can ask and answer. First of all, departmentize 
your stock. You should make your records show operating costs, 
percentage of increase by each and every department, by each clerk, 
by the square foot, by the day and week, instead of by the month and 
year. In fact, by the unit system. Masters of commerce think and 
talk in numbers. Judgment is formed by percentages; opinions are 
based on figures; operations are all planned by volume. 

What is the percentage of increase in each department over the 
previous season, and over the previous months, and over the same 
month a year ago? . 

Are your departments logically located? What part of your 
selling force costs five per cent., or six per cent., or seven per cent. 
or over? Which clerks sell the better goods? Which clerks sell 
the cheaper goods? Just what class and what proportion of mer- 
chandise in each department has not moved for two months, for 
four months, for six months, and a year? 

This information, Mr. Dealer, is based on analysis. Try it in 
one department, then another, and after analyzing these matters, 
you will have something specific on which to base your planning. 

The thousands of United Cigar Stores are founded on the 
analysis of one store. They run the business from positive knowl- 
edge, actual information. 
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Do you know which departments show a profit, how many 
departments show a profit and how much? Do you know just 
where your capital is locked up unprofitably? And do you know 
where the leaks are? Is that big assortment of dress-trimmings 
paying you? Is it properly displayed? 

When did you last have that case of jewelry redressed, and 
what part of that jewelry stock is paying you? How many dollars 
worth of high-grade merchandise have you hidden in some dark 
corner or obscure box? How much space, labor and profit is it 
costing you to keep that dead stock on your shelves? How much 
more is it costing you to do business than last year, and are you 
doing any more business? How much more stock are you carrying 
and by what percentage? 

Bear in mind you are paying more for not knowing, than know- 
ing. Too many merchants are doing too little business on too much 
capital because they lack records. Don’t go along floundering, 
wondering and blundering. Find out, know, and know every day. 

If your bookkeeping system does not answer these questions, 
put in a system that does. Do the things that pay. Otherwise you 
will find that you are doing too much treadmill work that never 
brings you anywhere. 

It calls for a process of eliminating negative factors in business. 
It requires continuous shifting, sorting, supplementing and strength- 
ening of men, merchandise and methods; but you must be your own 
chemist and analyze your own case. Be your own critic and know 
your weaknesses. 

Big employers weigh their employees by the percentage sys- 
tem. They know whether he or she is selling goods that pay best or 
that simply go easiest. They know by figures whether they are justi- 
fied in raising that salary, discharging or encouraging the help. 
They-learn when to fire, as well as how to hire. There is such a thing 
as some clerks being with a store too long, and you know what a 
spoiled peach does to the rest in the basket. 

The big, successful store dealer can tell you more about sales-ability, 
profits and costs in ten minutes, than the average small town dealer 
can tell himself in ten days. 

The following apropos extract taken from the book “A Better 
Day’s Profits,” deserves your attention: 


ACCOUNTING GooD AT THE BANK. 


“The sort of man the bank says ‘No’ to, is the man 
who doesn’t know all the facts about his business.” 


Henry Johnson was a small grocer. His trade increased under 
the stimulus of right methods and more clerks were employed. Finally 
his business reached a point where much larger quarters and better 
facilities were necessary. He kept his own books, consisting of a day- 
book and a ledger, and did not see a need for anything better. The 
time came, however, when more credit was needed to meet the 
demands of his increased business. He went to the bank to seek an 
accommodation. His banker asked him for a statement of his affairs. 
Of course, he was unable to give a satisfactory statement and the 
loan was deferred. This was a rather rude awakening to the neces- 
sities of his business. He took the banker’s advice and called in an 
auditor. The auditor told him that it would be necessary to adapt 
his system of accounts to meet the changed conditions of his business. 
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Additional accounts had to be opened and the books kept in such 
a way that he could know at all times just where he stood. Mr. 
Johnson soon realized that he could now do what he had long desire: 
to do—branch out. It was no longer a necessity for him to be con 
stantly on the job to know what was being done. Today Mr. John 
son has a string of stores and is known as the “grocery king” of his 
city. 

“There are many business men who don’t really know much 
about their business—bright, industrious business men,” said a 
banker. “There’s a popular notion that a man may be expected to 
know his own business. As a banker, I’ve grown skeptical about it. 
The thing that shows whether a business man’s request for credit is 
right or not, is the statement he shows you.” 

“Most banks now use special forms and reports that enable us 
to know the direction in which most of our prospective customers 
are going. Every merchant keeps some kind of records; but most of 
them keep accounts which don’t account.” 

Some merchants neglect to keep complete records because it costs 
money, but they pay for the records anyway. Doing without a thing 
which is needed, does not save its cost. 

As a test, could you prepare a statement of your business on short 
notice that you, as a banker, would be willing to loan depositor’s 
money on? 

No, your town is not too small to have safe methods—your store 
is not too small for sure information. Don’t delude or console your- 
self with the belief or the impression that you know all that is neces- 
sary to know. It costs you more not to know. Therefore, don’t let 
the additional expense of a real accounting system stand in your way. 

An inventory of stock alone, these days, is not sufficient for 
progress. It requires an inventory of sales and costs. An inventory 
of profits and expenses; and the sooner this is done, the sooner you 
will not “be done.” 


Why Some American Manufacturers Never Will 
Build Up a Foreign Business 

A party who is familiar with the way American manufacturers 
handle their foreign business, asks why it is that so frequently they 
are unable to deliver goods regularly after entering a foreign market. 
Again and again it happens, he says, that an agent obtains the repre- 
sentation for a large American manufacturer, spends freely of his money 
for advertising, goes vigorously after good business and then is suddenly 
confronted with his worst enemy—slow, delivery of goods. 

It often happens that the agent secures large orders for a class of 
goods needed only during a special season. In such cases slow deliveries 
mean cancellation of orders. Perhaps at the tail end of the season the 
goods begin to be delivered and then there is fuss and furor and per- 
haps lawsuits because of refusals to accept. 

This writer says that before deciding to enter a foreign market the 
American manufacturer must make sure that he will be able to meet 
a possible large demand. He must not be ignorant of the market con- 
ditions of the country where he wishes to do business, and, before 
finally closing with an agent, must get an idea whether he is to expect 
a large or a comparatively small output. It is a fact that so many Ameri- 
can factories are taken up with home trade that a successful foreign 
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agency overwhelms them with business and they go back on their good 
promises to their foreign agent. The result is, that foreign firms are 
numerous who refrain from doing business with American manufacturers. 


North Carolina and the Demand of Its Merchants for 
Fairer Exemption Provisions 

The Association recently published notice of the efforts being made 
by the Credit Men’s Associations at Wilmington and Charlotte, N. C., 
to bring by constitutional amendment the exemption laws of that state 
more nearly into conformity with the theory underlying exemptions so 
that they would cease to provide, as they so long have, a simple method 
of defrauding creditors. The members of the associations have felt 
that it was high time to recognize the fact that North Carolina was no 
longer merely an agricultural state, but also a great commercial state and 
that the safety of credit extensions must be more considered than they 
had been under purely agricultural conditions. 

The North Carolina and the Charlotte Merchants’ Association gave 
their co-operation to the movement for stricter exemptions, the advocacy 
of the amendment before the state legislature and business men being by 
A. B. Justice, an attorney of Charlotte; L. E. Hall, president of the 
Wilmington Association of Credit Men; Clarence O. Keuster, president 
of the Charlotte Association of Credit Men, and J. Norman Wills of the 
Odell Hardware Company of Greensboro. 

In a hearing given by the joint committee of the legislature on 
constitutional amendments these men urged that while homestead exemp- 
tion is right and needful in protecting worthy debtors, the present statute 
opens a wide chance for fraud to a great number of dishonest men. The 
brief presented by Mr. Justice in behalf of the proposed- amendment is 
so splendid an exposition of the whole theory of exemptions that it is 
here given practically in full. There are so many who have no adequate 
idea of the line to be drawn between righteous exemptions and those 
which lead to demoralization that it will pay all to read Mr. Justice’s 
brief, for he has so satisfactorily drawn the line between the two extremes. 

It is a pity that the legislative committee on amendments so feared 
that the proposal to change the exemption clause of the constitution would 
prejudice the citizens in their vote on the other proposed constitutional 


amendments that they declined to accept at this time the suggestion of 
the business men of the state. 


BRIEF PRESENTED TO THE LEGISLATIVE COMMITTEE FOR MODIFICATIONS 
OF HOMESTEAD AND EXEMPTION LAws OF NorTH CAROLINA 


It appears from the history and growth of the homestead and 
personal property exemptions in this country, as well as from the 
character of the property exempted, that the purpose and object of 
these exemptions is to prevent avaricious creditors from ejecting a dis- 
tressed debtor’s family from their home, leaving them without shelter 
from the elements, and depriving them of the necessities and com- 
forts of life, and the debtor of the means of making a living for him- 
self and his family. 

With this understanding of the purpose of exempting a home- 
stead and certain personal property in the hands of the debtor from 
execution, I conclude that in order to prevent fraud, and. insure equal 
rights to all classes, both debtor and creditor, the privilege of holding 
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property, real or personal, exempt from execution, ought to be modi- 
fied by the following conditions and limitations, each of which has 
been adopted by, and written into the laws of some one or more states 
of the United States. 

1. It should be required that the claim of homestead be made 
in writing, under oath, and recorded in the office of the Register o/ 
Deeds in the county in which the land lies. The land should be 
described in the petition, and it should be shown that the claimant has 
fully complied with all the requirements of the law, and has met all 
the conditions entitling him to a homestead. The land should be 
appraised by disinterested freeholders, and so much of it as does not 
exceed the value of $1,000 duly alloted and recorded as a homestead, 
and should be exempt from execution only from the time of such 
allotment. 

Such provision will insure the right of homestead to those who 
desire to take the benefit of it, but will not fasten it upon a citizen 
who does not desire it, or whose desire for it is not strong enough to 
induce him to take active steps to secure it. 

No man should be made to sin by operation of the law. 

2. The right of homestead ought to be limited to the head of a 
family or to such citizens only as have others incapable of supporting 
themselves dependent upon them. 

This restriction has been adopted by more than two-thirds of the 
states, and is entirely in keeping with the object and purpose of the 
homestead. 

A young man who has no family and no one depending upon him 
for support and maintenance, ought not to hold property exempt from 
execution, which he can utilize only for the purpose of realizing an 
income for himself. He ought rather to be encouraged to recognize 
the binding qualities of an obligation. It will make him a better man, 
and a better citizen. 

I do not understand that the purpose of exempting property, real 
or personal, from execution is to provide the debtor with the means 
of an income, the basis of which shall be immune from the law, but 
simply to prevent his creditors from depriving him temporarily of 
the necessaries of life. 

3. The homestead ought to be limited to the actual abode of the 
family and when its use for that purpose by the debtor or his family 
terminates, the right to hold the same exempt from execution should 
also terminate. 

If the purpose of the homestead is to prevent an avaricious 
creditor from ejecting the family of a debtor from the home that 
shelters them, there is no reason why a residence which is not longer 
used for that purpose, should be exempt from execution. 

While this restriction may operate to deprive the debtor of holding 
property from which he derives an income, it will not deprive him of a 
home for himself and family. 

There is no principle, founded either in good morals or that ought 
to be written into the law, by which a citizen can withhold from the 
payment of his obligations, honestly contracted property, which he holds 
merely for the purpose of yielding him an income. 

4. A homestead ought not to be exempt from execution on a judg- 


ment obtained on an obligation contracted before the homestead is 
acquired. 
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Such restriction will leave a debtor in no worse condition than when 
he contracted the ‘debt, and will prevent his accumulating an estate at 
the expense of his creditors. 

; Such restriction will have the effect of reminding a debtor of his 
obligations, and ‘have a tendency to make him a stronger, better, and 
more upright citizen. 

5. The right to a homestead exempt from execution ought not to 
be allowed to a man'whose wife has a homestead. 

The purpose of exempting a homestead in the hands of a debtor 
being to secure a place of abode for his'family from which he cannot be 
mercilessly ejected, the family cannot be deprived of this necessity if the 
wife is provided with the'comforts of a home in her own right. 

Added weight is given to this restriction when it is considered that 
a great many men in this state buy real‘estate and take title in the name 
of their wives. If this restriction is placed upon the right of homestead, 
no debtor’s family will ‘be deprived of the comforts and shelter of a 
home thereby, but the perpetration of fraud, by acquiring one estate in 
the name of the wife and another in the name ofthe husband, will be 
prevented. 

PERSONAL PROPERTY EXEMPTIONS. 


1. Personal property exemptions ‘ought to be limited to the head 
of a household or to those having the legal support and maintenance of 
others, except as to wearing apparel. A long list of states'surround the 
exemption of personal property with this restriction. 

It is unnecessary for me to call ‘attention to the numerous frauds 
perpetrated in this state, by young men just entering upon a career, who 
take advantage of the shelter afforded them ‘by the law, to avoid the 
payment of their honest obligations. 

While the law ought not to provide a means'by which the avaricious 
and unscrupulous can oppress those in distress, it is equally true that the 
law ought not to afford ‘shelter, protection and encouragement to those 
who perpetrate frauds upon those with whom they deal. 

Personal property exemptions ought to be so provided as to protect 
the innocent, ‘and at the same time encourage a high standard of morals, 
honesty and integrity among the citizens. 

2. Personal property exemptions ought to consist of specific articles 
enumerated, such as wearing apparel, not ‘to exceed a certain value; 
household and kitchen furniture, not to exceed a certain value; and 
working tools, or farming implements, not to exceed a ‘certain value. 
This will prevent the perpetration by transferritig to the wife articles of 
personal property about the house, ‘while the husband claims other per- 
sonal property to the value of $500. 

Under the law, as at present enforced, the wife may own ‘household 
and kitchen furniture to the value of $1,000, a horse and buggy, and 
other articles ‘which add to the comfort and convenience of the house- 
hold, while the husband may select from such personal property, as he 
is willing to admit his wife does not own, such articles as‘he may choose, 
to the value of $500, which not infrequently has the effect of giving'the 
family the use of from $1,500 to $3,000 worth of personal property. 
This ‘is not in keeping with original purpose of the law, nor does it tend 
to make an honest and upright citizenship. 

3. No property, real or personal, ought to be exempt from execu- 
tion on a judgment for the purchase price of such property. Many of 
the states of this Union have adopted this provision. 


905 




















































































































































I do not deem it necessary to make an argument in defense of this 
restriction. No man ought to be allowed to enrich himself at the expense 
of another. No merchant ought to be allowed to claim his stock of goods 
as exempt from execution on a judgment obtained for the purchase price 
of such stock. No individual ought to be allowed to claim any article 
of personal property as exempt from execution for the purchase price 
of such property. 

4. Our exemption laws ought to provide for the garnishment of a 
certain percentage of the income, salary or wages of a debtor when such 
income, salary or wages amount to a stated sum per week. . 

New York, Ohio, Kentucky, and other states have adopted such 
provision. 

Under the law in this state, a man may draw an income, salary 
or wages to the extent of $50 a week, from which he may live 
luxuriously, reside in a handsome house, wear fine clothes, ride 
around town in an automobile, and yet his creditors cannot reach a 
dollar of his income. This is not fair either to the creditor or the 
debtor. It encourages the debtor in a careless disregard of his 
obligations, and no one has a right, 

“To eat my bread and drink my tea 
And walk about town and talk about me.” 

A provision of law by which ten per cent. of the income, salary 
or wages, of a man whose income amounts to $9 per week, may be 
garnisheed and applied on his debts, will not work a hardship on 
any one, but will give the creditor an opportunity to collect his 
honest debt, and at the same time, have a wholesome effect upon 
the debtor. It will tend to the general uplift of the community, it 
will encourage honesty and uprightness, rather than provide shelter 
for those who would evade their obligations. 

North Carolina is the only state in the United States that 
exempts a homestead to the value of $1,000 and personal property, 
to be selected by the debtor, to the value of $500 to all of its 
citizens, subject to no limitations or restrictions whatever. 


Progress in the Investigation and Prosecution of Fraud 

Although Kansas has no sales in bulk law there was recently handed 
down, by the federal court at Leavenworth, a decision setting aside a 
bulk sale as fraudulent, the decision being rendered by Judge John C. 
Pollock. The case involved the transfer from Donnell Bros., of Engle- 
wood, to G. W. Lorancé and W. E. Casner of two houses, a warehouse, 
a store, twentf thousand dollars worth of stock and merchandise for 
two pieces of farm land, one located in Kansas and the other in Okla- 
homa. The suit was brought by one John W. Moye, trustee for Donnell 
Bros., who were put in bankruptcy, against Lorance and Casner. Accord- 
ing to the evidence introduced, ‘all the property figuring in the deal with 
the exception of the twenty thousand dollars worth of merchandise was 
mortgaged to the limit. The merchandise had been purchased on credit 
and it. was on this that creditors based their expectations of being event- 
ually paid. Three questions were submitted by Judge Pollock to the 
jury, first, whether Donnell Bros. intended to defraud their creditors, 
whether or not Lorance and Casner had acted in good faith, and third, 
whether they had given a present fair consideration for the merchandise. 
Attorneys for the trustees alleged that the deal was wholly fraudulent. 
and the judge held it sufficiently so to be set aside. ~ 
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The wholesale dealers of Kansas whom such deals affect are con- 
gratulating each other on the decision, which they say is the most 
important handed down by the federal court in recent years, serving to 
show, as it does, that such deals can not be successfully consummated. 


The BULLETIN has several times called attention to a party by the 
name of Snyder who has been operating in Martinsburg, W. Va., for 
two or three years under various initials, notably E. R. Snyder, J. W. 
Snyder, E. R. Snyder & Co., R. B. Snyder, besides Harry Sperow. It is 
said that Snyder had been able, in small quantities, to secure in the agge- 
gate a large amount of goods for which he made no pretense of making 
payment. Claims totaling large figures reached Martinsburg attorneys 
from all over the country. Snyder and his confederates were recently 
arrested, indicted at Clarksburg and tried at Wheeling, where they were 
convicted and given short terms in jail. 

Those who know the Snyders of Martinsburg feel that this simply 
puts a brief quietus on their operations and that as soon as they are 
released they will start right in at the same easy method of making a 
living that they have proved themselves adepts at. It is serious for any 
town to harbor men of the Snyder stripe. One such combination gives 
a black streak to the general credit of the whole town. 


Word reaches the BULLETIN from John P, Galbraith, manager of 
the Northwestern Jobbers’ Credit Bureau of St. Paul, of the successful 
prosecution of a conspiracy to defraud creditors in the state of Wash- 
ington. The case was that of Sam Levy, Samuel Kaufmann and Henry 
Suwoll in connection with Sarah Levy, bankrupt. 

The total liabilities in this case were in the neighborhood of $35,000, 
the claims being represented by seven firms of attorneys located at Aber- 
deen, Tacoma, Seattle and Portland. The matter first came to the atten- 
tion of Mr. Galbraith when a composition settlement on the basis of 25 
per cent. was recommended by a majority of the claims in the hands of 
the attorneys. Mr. Galbraith’s only interest was in behalf of one creditor 
for about $700, but this member was not willing to stand for the pro- 
posed composition because he had received letters from dealers at Aber- 
ileen setting forth the methods practised by Sarah Levy, prior to her . 
bankruptcy, when she had been cutting prices, selling goods for less 
_ than competitors could buy them, demoralizing business generally. These 
letters asked what protection an honest dealer had against operations of 
this sort, and protested that unless Mrs. Levy and people of her sort 
were dealt with peremptorily, honest dealers would have to go out of 
business or follow a course like that pointed out by her. 

Mr. Galbraith took the matter up with all of the attorneys repre- 
senting claims, in an endeavor to have them co-operate in preventing the 
composition from being confirmed, and urged all to accumulate evidence 
with which to prosecute the debtor. The reply came back from each 
attorney that fraud had undoubtedly been committed, but that it was 
utterly impossible to obtain evidence to convict the debtor or even have 
her indicted. Finally Mr. Galbraith got in touch with another attorney 
of unusual ability, who arranged to take hold of the matter and employ 
detectives. The result was to trace the’ goods from the store of the 
debtor to the store of her husband and brothers-in-law, from which point 
they were shipped in trunks to Seattle, re-shipped to a point north of 
Seattle, where they were stored for several months, then re-packed in 
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shipping cases and returned to the stores of the husband and brothers- 
in-law. Mrs. Levy had been examined repeatedly. in the proceedings in 
bankruptcy and had testified that she had turned over all of her assets 
to the trustee. An indictment was now found by the United States 
grand jury at Tacoma against Mrs. Levy. Her husband, Samuel Levy, 
and her brothers-in-law were indicted on several counts, perjury, con- 
cealment of assets from the trustee and conspiracy.. Mrs, Levy was 
tried under the indictment for perjury, but the jury disagreed and the 
case went over to the October term. The husband and brothers-in-law 
were tried more recently, and, under the indictment for conspiracy, were 
found guilty. 

The BuLLeTIN had not, at the time of going to press, learned what 
sentence had been given. 


The National Association has been interested in the case of 
Louis Baer and Joe Levin of Cheat Haven, Pa., who have been found 
guilty of secreting personal goods with intent to defraud creditors, 
The case was brought to the attention of the National Association by 
members in Clarksburg, W. Va., who stated that Louis Baer’s stock 
had been sold in bulk at public auction by the sheriff to Baer’s 
brother-in-law, Joe Levin, for $525. One of the Clarksburg members 
having a claim of over $700 against Baer, immediately went to Cheat 
Haven and was informed that the stock had been sold to the brother- 
in-law to satisfy a judgment of $1,800, which Levin claimed was due 
him by Baer. Levin in fact showed three judgment notes which, 
from all appearances, were drawn at the same time and dated back 
to suit the conspirators’ purpose. The stock of goods consisted of 
boots’ and shoes, clothing, groceries, etc. The Clarksburg member 
counted over nine hundred pairs of shoes while in the store and there 
seemed to be others under the counter. Satisfied that there was 
fraud, he appealed to the court at Uniontown to set the sale aside. This 
was refused, but an appeal was made to the federal court and petition 
in bankruptcy filed. The Clarksburg member felt sure of his ground 
of proving fraud because Baer had made the statement only a few 
months before that he was worth $6,000 to $7,000, and at the time of 
sale admitted indebtedness of $6,000 to $7,000, but refused to name 
the creditors. 


For a period of about two years prior to December, 1911, Hans M. 
Jensen conducted a clothing and men’s furnishing business at 413 
Central Avenue, Minneapolis, and had the confidence of all the job- 
bers of the Twin Cities. He had formerly been engaged as traveling 
representative of one of the leading wholesale houses, and was con- 
sidered a good salesman and a man of more than ordinary business 
ability. 

On December 26, 1911, he filed a volutary petition in bankruptcy, 
scheduling his assets at $6,100 and his liabilities over $19,000. John 
P. Galbraith of the Northwestern Jobbers’ Credit Bureau was elected 
trustee. The assets were disposed of, $3,729 being realized therefrom, 
and in June, 1912, the estate was closed, the total dividends paid be- 
ing a little over 29 per cent: The court granted the application oi 
the bankrupt for a discharge and he was free of all debts. 

During the proceedings in bankruptcy the debtor was examined 
as to his assets and repeatedly testified that he had turned over to 


908 





the trustee all of his property of every kind, nature and description, 
but was unable to account for the shrinkage of $13,000 and the 
aiount he invested in the business originally. After testifying as to 
disbursements and giving his testimony the most liberal construc- 
tion, there was still in the neighborhood of $3,000 which he was un- 
able to account for. A further hearing was ordered, at which the 
wife and relatives of the debtor were subpoenaed and before the hear- 
ing was had the debtor arranged to pay the court the sum of $2,000 
and allow the hearing to be abandoned. 

Several claims of relatives were disallowed by the court, it being 
shown that there was a serious doubt as to whether any money had. 
ever been loaned or put into the business as claimed by the debtor 
and the relatives. Other claims in favor of relatives were disallowed 
for the reason that the parties had received preferences a short time 
before. 

The debtor felt that inasmuch as all proceedings were closed and 
he had obtained his discharge, there was no further occasion for con- 
cealment of his transactions, and in September, 1912, he rented a 
store at Cokato, Minnesota. The traveling salesman for one of the 
creditors of the bankrupt remembered the failure and that it was 
suspected that all assets had not been turned over to the trustee, and 
reported the matter to the Northwestern Jobbers’ Credit Bureau. 
An investigation was immediately made and it was found that a large 
portion of the stock, amounting to about $4,000, had been taken from 
the stock shortly prior to the voluntary petition in bankrupcy, and 
on November 29, 1911, shipped to Fargo, N. D., and there stored in 
the barn of the brother of the debtor for several months, and in 
August, or the first part of September, 1912, shipped from Fargo to 
Cokato. 

The shipment from Minneapolis to Fargo was made in the name 
of A. J. Preuss, addressed to him at Fargo. The shipment to Cokato 
did not indicate who the consignor was, but was directed to A. M. J. 
& Co. The debtor was in full charge of the business at Cokato and 
received the goods, paid the freight, rented a building and advertise- 
ments in the local paper were made in the name of Jensen & Jensen 
Clothing Co. 

Representatives of the bureau were sent to Cokato and the debtor 
interviewed and some incriminating admissions made as to his connec- 
tion with the business, and it was also found that fine fur goods were 
being offered for sale. The matter was submitted to the United States 
District Attorney and warrants were issued for the arrest of the 
debtor. He was arrested and possession was taken of the stock at 
Cokato on November 3, 1912. A petition for the opening up of the 
proceedings in bankruptcy was filed with the court and Mr. Galbraith 
of the bureau was appointed receiver and was later elected trustee. 

Indictments were later found against the debtor on the ground 
that he had concealed assets from the trustee and he was brought to 
trial in April, 1913, at which time there was a disagreement of the 
jury, there being seven for conviction and five for acquittal. One of 
the principal arguments used by the defendants was that the title to 
the assets found in the possession of the debtor at Cokato had not 
been settled and if it was his own property he had a right to do as he 
pleased with it. 

A second trial was had commencing October 20th and a verdict 
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of guilty was returned on October 22d, the jury being out but a short 
time. The defense interposed was that the merchandise remov ed 
from the stock in Minnapolis was turned over to the brother of the 
debtor, to whom he was indebted in a large amount, in payment of the 
debt ; that the furs which had been offered for sale at Cokato were 
purchased for the use of the debtor and his wife and were considered 
their own property and exempt under the statute. 

The jury evidently believed that the debtor had been guilty of 
concealing assets as charged and a verdict of guilty was returned. He 
has not as yet been sentenced, but the maximum penalty on the two 
counts is four years in the penitentiary. 

From the foregoing it will readily be seen that the mere fact 
that a debtor has obtained a discharge in bankruptcy does not mean 
that he is clear of his debts if he has been guilty of concealing assets. 
The bankruptcy law contemplates a discharge from all liability on 
debts contracted prior to the filing of the petition in bankruptcy, on 
condition that the debtor turn over to the trustee in bankruptcy all 
of his property. If he does not do so, he is liable for concealing assets, 
and several crimes grow out of the concealment, including perjury in 
the making of schedules, and the representation to the court that he 
has turned over all of his assets. 


Missing Debtors 
The parties whose names appear in this list are reported as 
missing. Any information regarding their whereabouts should be 
sent to the National office: 
Adler, J., formerly of 259 Main Street, New Britain, Conn. 
Almond, J. F., formerly located at Charlotte, N. C., and Alber- 
marle, N. C. 
Arcentales, C. A., formerly of 612 Geary Street, 1728 Polk 
Street, and 1019 Franklin Street, all of San Francisco, Cal. 
Artistic Brass Company, formerly of Pittsburgh, Pa., suppos:d 
to be located in Cleveland, Ohio. 
Batten, Eugene C., book agent, formerly of Cleveland and St. 
Louis, supposed to be in Dallas, Tex. 
Benson, Samuel, formerly of 441 Elizabeth Avenue, Elizabeth, 
N. 
’ Bonailio, John P., formerly of Ogdensburgh, N. Y., shoe repairer 
and shoe store. 
Brehm & Maskoff, formerly located in Detroit, Mich. 
Burnbrier, C. J., formerly of Contes Ky., later of Lexington. 
Charlot, Fred. e. proprietor Comfort Shoe Company, formerly 
of 126 Washington Street, Haverhill, Mass. 
Cohen, Hyman, formerly of 299 William Street, Buffalo, N. Y. 
Colderony, Thomas, formerly of Scranton, Pa. 
Corfasi, J., formerly doing business at 87 Central Avenue, Brook- 
lyn, N. Y.; sometimes known as James Keiffer. 
Curran, D. J., formerly of St. Louis, Mo., a specialty salesman. 
Dickensen, J. Q., formerly of 1115 A Street, Tampa, Fila. 
Durflinger, W., formerly of London, Ohio, last known address 
Spreckles Building, San Diego, Cal. 
Ferguson, Harry, formerly located at 343 W. Fayette Street, 
Syracuse, N. Y. 
Galloway or Calloway, Samuel H., last heard of in aa Ill., 
and Milwaukee, Wis. 910 





Haven, E. J., formerly of. Etowah, Tenn., later connected with 
the English department of Columbia University, New York City. 

Jacoby, Henry, formerly of 141 Market Street, Philadelphia, Pa. 

Krieger, Chas., formerly of 58 Montgomery Street, Jersey City, 


on Elmer, trading as Trenton Clothing Co., formerly of Tren- 
ton, 

Matthews, Sher., a merchant tailor, formerly of 263 Dix Avenue, 
Detroit, Mich. 

Menacker, V., formerly proprietor of the Royal Dairy Co., 2980 
Third Avenue, New York City, N. Y. 

Mid-West Disinfectant Co., formerly of 2153 W. Lake Street, 
Chicago, Ill., J. W. Peterson, Prop. 

Morse, Prof. Max, formerly of Trinity College, Hartford, Conn. 

Murfin, C. E., doing business as C. E. Murfin & Co., general 
store, formerly of Hartshorn, Texas County, Mo. 

McComb, A: C., formerly of Hardin, Mont., in the plumbing busi- 
ness. 

McGrath, Thos., formerly of Chicopee, Mass. 

Parnes, I., operating as Commercial Cigar Co., formerly of St. 
Louis, Mo., thought to be in New York. 

Patterson, William, formerly ran a store at 2542 N. Front Street, 
Philadelphia, Pa. 

Piedmont Candy Kitchen, Piedmont, W. V., supposed to be 
owned by George and John Maravelakis. 

Rash, J. H., formerly in the restaurant business at Derby, Iowa. 

St. Peter, Albert, formerly of 75 S. 12th Street, Pittsburgh, Pa. 

Saunders, H., well driller, formerly of Seligman and Washburn, 
Mo., thought to be located somewhere in Oklahoma. 

Sayles, John, formerly of Brenham, Tex. 

Schneider, Walter H., Prop. Frontier Garage of Savannah, Ga.,’ 
supposed to be at West Palm Beach, Fila. 

Shippey, L. P., formerly of Enigma, Ga., where he was burned 
out in the fall of 1911. Reported left for the west. 

Sikes, S. J., formerly of Bridges, Fla. 

Smith, B. F,, formerly of Memphis, Tex. 

Smith, C. C., operating as C. C. Smith & Co., formerly of hes 
cell, Mo., and recently at Cherryvale, Kansas. 

Solmson, M., formerly traveling salesman for Chicago house. 
Had an office at 814 Victoria Bldg., St. Louis, Mo. 

Stone Auto Co., formerly of Des Moines, Ia. 

Strider, N. J. O., tall, stout man of well-dressed appearance, us- 
ually employed as drug salesman or clerk behind drug counter. 

Vanderbilt, Arthur S., formerly of Spring Valley, N. Y. 

Walters, George W., a plumber, formerly located at 13 N. Rob- 
inson Street, Oklahoma City, Okla. 


THE CREDIT MAN’S DIARY A REMARKABLE VOLUME. 

It is true, and always will be, that character, Capacity and capital 
are the great factors in extending credit, but no credit grantor can 
afford to disregard the legal phases which enter into every transac- 
tion—the laws of state and nation which may, in case the debtor 
fails or the creditor was mistaken in his analysis of character, con- 
trol the situation and determine what laws have all the time been 
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hovering over the transaction, awaiting only a credit breakdown to 
get into action. 

The original purpose of the Credit Man‘s Diary, now entering 
into its fifth annual issue, was to bring into as simple and compact 
summaries as possible those laws and customs which may enter 
to affect any credit transaction, also the business laws which must 
be considered in handling business in the various states. Among 
these important classes of laws are: Fictitious name, attachment, 
bankruptcy, bulk sales, chattel mortgage, conditional sales, exemp- 
tion, false statement, foreign corporation, anti-trust, limitations, relat- 
ing to married women, mechanic’s lien, negotiable instruments, etc. 

Accuracy in the law must be had by studying the statutes as 
amended from year to year. Several of those relating to credit work 
have been amended by the legislatures of 1913. 

Helpful and suggestive to every credit grantor also are the mes- 
sages given on the calendar pages, one for every day of 1914. 

The price of this remarkable volume is $2.00 delivered to any 
part of the United States. 


Association Notes 
Boston. 


The Boston association, in arranging its meetings for the win- 
ter, has brought into prominence shop talks. For instance, at its 
meeting held in October, George H. Willcockson, treasurer of the 
Loose-Wiles Biscuit Company, led in a discussion of “The Credit 
Man ‘and the Sales Department—Necessity of Their Co-ordination.” 
At the conclusion of his remarks there was an open forum, in which 
all members were invited to take part, led by William Q. Wales of 
the Brown-Wales Company and John R. Ainsley of John R. Ainsley 
& Co. In spite of the fact that the members had not been trained 
to floor discussion and were strange to the newly adopted plan, many 
took advantage of the opportunity to cite their experiences. All 
agreed that the shop talk feature of monthly meetings was to prove 
a great success. 

Other speakers at this meeting were Sécretary J. H. Tregoe of 
the National Association, who spoke on the subject, “Does Law or 
Chance Govern Credits?” and the Hon. John Barrett, director gen- 
eral of the Pan-American Union, Washington, D. C., who spoke on 
“Pan-American Commerce and Panama Canal—New England’s Op- 
portunity.” 

Bristol (Va.-Tenn.) 


Speaking before the Bristol Association of Credit Men recently, IF. 
L. Andrew said that the credit man’s functions are so poorly under- 
stood by the selling department that the credit department is con- 
stantly open to abuse from the selling end of the business, hence it 
happens that it is difficult for the credit department to hold a proper 
place in the eyes of the customers of the house. The credit depart- 
ment is made to bear the complaints that customers direct toward 
the house, regardless of who is responsible for them. 

The credit man, he said, oftentimes does not make the acquaint- 
ance of a customer until he is getting behind in his bill; then the 
credit man, for the first time, appears before the customer in the un- 
pleasant function of trying to make a collection. 
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This is one reason why it takes so much tact for a credit man 
to get along with a customer, Mr. Andrew declared. He has to deal 
with a customer’s weaknesses, has to pry into his personal affairs, has 
to know how well or how poorly he is managing his business, has 
to be ee that there are sufficient assets so that bills can be paid 
in full. 

So, said Mr. Andrew, it is advisable that the credit man acquaint 
himself with the customer at the very beginning and secure the 
customer’s confidence before he has to come at him in an unpleasant 
manner. If his acquaintance had been over a considerable time then he 
would be able more successfully to come to the customer and point 
out to him the necessity of caution, how dangerous it is to overbuy 
or buy from too many sources, how important it is to live strictly 
up to the terms of sale, and how profitable it is to take advantage 
oi discounts whenever discounts are offered. He would be able in 
a more friendly spirit to show how stock must be kept within capital 
limits, and how it is important that the customer be ever urged not 
to extend credit too liberally to his customers. 

The credit man must be ever on the alert and be in position 
to advise his customers and start them thinking along sound business 
lines, and impress them with the fact that there is more to the 
credit man than just checking credits and seeing that bills are paid. 
He must show them that the credit man is more interested even 
than the salesman in the customers’ success and that he is anxious to 
keep closely in touch with him to their mutual profit. 

Mr. Andrew told how a credit man of his own acquaintance had 
gone to a customer who had always been prompt in his pay, but had 
fallen behind, and in making’an investigation had asked the cus- 
tomer, whom he knew well, pointed questions which were answered 
squarely, with the result that the customer’s trouble was analyzed. 
The credit man helped his customer make a study of his stock, 
re-mark his goods, and then start his customer on the road to success. 

The trouble with the majority of us, said Mr. Andrew, is that 
we are too selfish to take the trouble to interest ourselves in our 
customers; in this we are missing chances all the time to perform ser- 
vices which will bind our customers to our house. But credit men 
are realizing that it pays to give liberal services to their customers, 
that the thing that was once called shrewdness and smartness is 
no longer considered good methods, and that it is for the credit man 
to stand in the way of overstocking customers, .for him to insist 
that they buy not because things are cheap, but because they are 
needed for prompt and ready sale. 

The credit man must see not only that goods are checked out 
and collections promptly made, but advise with the customer as 
to his stock and sales, urge, where orders seem to be too large, 
successive shipments so that bills can be met on two or three different 
dates, instead of having all fall due at one time, explain to the cus- 
tomer that he is glad to sell his full requirements, but for his own 
protection, shipment of his order must be on the instalment plan. 

Buffalo. 

About a hundred and fifty members attended the first fall meeting 
of the Buffalo Association of Credit Men, October 23d. Reports were 
presented from the chairmen of twelve committees, that from the 
adjustment bureau being particularly interesting, since it showed the 
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quickness with which cases were handled. The prosecution commit- 
tee urged the necessity of establishing a proscution fund, and after 
discussion it was voted unanimously that the committee be author- 
ized to ask for subscriptions to such fund to the sum of $15,000, the 
first payment of $1,500 to be called for at once. The representative of 
one of the largest and most influential houses of the city promised a 
check for his concern’s share within twenty-four hours. 

Secretary J. H. Tregoe, of the National Association, was one of 
the principal guests, speaking on the “Position of Credit and the Hich 
Order of Intelligence Necessary in Checking Credits.” He congraiu- 
lated the Buffalo association upon its resolve to establish a prosecu- 
tion fund. 

Mr. Tregoe was followed by Dr. Carlos C. Alden, dean of the 
Buffalo Law School and one of the three members from New York 
state on the Commission for Uniformity in State Legislation. Dr. 
Alden confined his talk to a discussion of the commissioners’ work. 

There were short talks by H. M. Hiles on the “Credit Man and the 
Scope of His Work,” and by Ira D. Kingsbury of Rochester, who came 
up to urge Buffalo to send as delegates to the Rochester convention in 
June every member. 

Chicago. 

At the October meeting of the Chicago Association of Credit 
- Men the members had the privilege of hearing United States Sen- 
ator Lawrence Y. Sherman speak on “A Public Officer and His Con- 
stituents.” His address was deeply interesting, touching as it did 
directly on the leading issues of national politics. Mr. Sherman de- 
clared that integrity, individual and national, is honored today quite 
as highly as in bygone times, and that the man of ability has the same 
or greater freedom to advance in power. He declared that discrep- 
ancies which are wont to arise in business and political life appear 
magnified today on account of the great intellectual and physical 
development of our people; that individuals who are at the head of 
great business institutions are making no more today in compari- 
son to the growth of their business than they did one hundred years 
ago. 

Detroit. 

At the meeting of the Detroit Association of Credit Men, held 
October 3d, the Hon. Woodbridge N. Ferris, governor of Michigan; 
the Hon. Horatio S. Earl and Judge J. Lacy of Detroit, were, besides 
twenty-one members of the Toledo association, guests of the evening. 

President Johnson presided and cordially presented the Toledo credit 
men to the members of the Detroit association. The Detroit men gave 
each a cordial welcome, after which there was a short recess taken to 
exchange greetings. There were brief addresses by President J. L. Hoelt- 
zel, and G. B. Cole of the Toledo association, who spoke on “The Value 
of Better Acquaintance in Credit Interchange.” 

Mr. Earl made an address on “Individuality in Business,” Judge 
Lacy on the general subject of “Court Experiences,” and Governor Ferris 
on “Honesty and Character in Business.” At the conclusion of the gov- 
ernor’s address he was given an enthusiastic ovation: 


At the meeting of the Detroit Association of Credit Men, held 
October 28th, almost one hundred and fifty members were present, 
and President Johnson and Secretary Hamburger saw to it that every 
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member had-an opportunity to meet and shake hands with practically 
every other member to whom he had not previously been introduced. 

The first speaker was Dr. C. E. Chadsey, superintendent of the 
Detroit schools, who made a most instructive address on “Vocational 
Education in the Public Schools.” Dr. Chadsey advocated the estab- 
lishment of classes in the day and night school system where the 
young men would be trained specifically for the line of work which 
they were to take up. He favored the inclusion in such system of a 
class on credit education. 

H. L. Chittenden, treasurer of the association and manager of 
credits with the Peninsular State Bank, then presented a paper on 
“The Financial Statement.” 

A fifteen-minute talk on “Credit Education,” by O. L. Mont- 
gomery, chairman of the Business Literature Committee, followed. 
Mr. Montgomery advocated a course on credit education in connec- 
tion with the Detroit association along lines which had been adopted 
by other branches of the National Association of Credit Men. At 
the conclusion of his talk it was voted to create a permanent com- 
mittee on credit education, appointments to which were to be made 
by the executive committee. 

Lee E. Joslyn, referee in bankruptcy, then gave an instructive 
and valuable talk on his experiences in the operation of the bank- 
ruptcy law. Encouraged by what Mr. Joslyn said, it was voted to 
add to the committees of the association one on bankruptcy, the duty 
of which would be to confer with Mr. Joslyn from time to time, and 
to assist him so far as was possible, in carrying out the policies 
which he had outlined in his talk. 

Dr. Eugene R. Shippen then made an address on “Giving Credit 
to Whom Credit Is Due.” 


One of the pleasant features of the meeting was the presentation 
to each member of a beautiful souvenir box of toilet preparations, the 
compliments of Parke, Davis & Co., through Murray’ D. Wasson, 
who represents that firm in the association. 


Duluth. 


Over a hundred members and guests took part in the meeting 
of the Duluth Association of Credit Men held October 3d, when the 
guests of honor were President Salisbury with six directors of the 
National Association. President Sedgwick called upon W. B. Cross 
to act as toastmaster. Mr. Cross introduced Mayor W. I. Prince to 
give a word of welcome to the association’s guests. There were also 
words of welcome from Vice-president Mark Baldwin of the Duluth asso- 
ciation and former president, W. R. Higgins. 

President Salisbury then started a wave of enthusiasm for the 
National Association and its work in an earnest talk on what the 
organization had accomplished in the past year and what it hopes 
to accomplish in the year to come, not only along legislative lines, 
but in greater co-operation and unity of business interests throughout 
the country. 

S. J. Whitlock followed with a comprehensive idea of the pur- 
poses and work of the adjustment bureaus connected with affiliated 
branches. Mr. Whitlock spoke with an intimate knowledge of his 
subject, gained as chairman of the National Committee on Adjust- 
ment Bureaus and as one who had actually led in the work of the 
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Chicago bureau. He impressed upon all the importance of friendly 
adjustment as the economical way to handle insolvent estates. 

The next speaker was Frank S. Flagg, of New York, who said 
that the Association’s work rested mainly with the young business 
men of the country and to them he gave some wholesome advice and 
pointed out the possibilities of personal growth through devotion to 
the Association. 

H. G. Moore, of Kansas City, declared that the Association should 
not only have within its ranks large business concerns but the smaller 
ones, for all were able to receive benefits from the Association regard- 
less of the amount of business they did, and none were too small 
to make their membership worth something to the Association in 
the development of its high purposes. 

Wm. A. Petzold, of Detroit, spoke on the necessity of closely 
scrutinizing the affairs of a debtor who offers a compromise settle- 
ment. He said it is the duty of the creditor to see that the debtor’s 
offers are commensurate with his assets, and if they are not it is 
decidedly unfair to other merchants to accept his offers. He declared 
that to let the debtor off easily in his request for a compromise is 
what encourages like offers from other merchants on the presumption 
that what one secured, another should. 

E. M. Underwood, of Portland, Ore., followed, declaring that it 
is the duty of the older generation of credit men to educate the 
younger men in correct business practices. Improper systems of 
bookkeeping or lack of any system whatever in their small personal 
affairs cause the failures of today, which are directly due to a lack 
of knowledge of system in bookkeeping and of business principles. 

C. R. Burnett, of Newark, N. J., concluded the speech making 
by anecdotes which touched upon the movements of the directors at 
this annual meeting period. 


Evansville. 


At the meeting of the Evansville Association of Credit Men, held 
October 15th, J. C. Johnson of the Citizens’ National Bank set forth 
the objections of bankers to many of the provisions of the Owen- 
Glass currency bill. Mainly, he said, objections are three. First, 
that there are too many reserve centers; second, that membership 
should not be compulsory, and third, that the income of the stock- 
holding bank under the proposed law is too small. 

He said that the pending Owen-Glass bill is fashioned on the 
European system in so far as discgunting commercial paper is con- 
cerned, and while this re-discounting of commercial paper appears 
radical in America, it has been. tested and proved satisfactory in 
Europe, but it is objected that only paper given for commodities that 
have gone into consumption is eligible as collateral for legal tender 
and the banks are maintaining that this class of notes represents the 
minor part of their loans. 

The objection of the banking profession in general, he said, 
seems to be that twelve reserve centers are too many, compulsory 
membership is distasteful, and the income of five per cent. to the 
stockholder bank too small, and more serious than any of the fore- 
going is the fact that banks must deposit five per cent. of their 
reserve with the federal bank. 

At the conclusion of his address President Bohannon stated that 
a campaign was soon to be started to triple the present membership of 
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the association. He called attention to the next meeting, when the 
association would entertain as guests the president and secretary of 
the National Association. 

Grand Forks. 


F. R. Salisbury, president of the National Association, was a guest 
of the Grand Forks Association of Credit Men at-its meeting held 
October 14th. He made an address before the monthly meeting on the 
work of the National Association of Credit Men, practically every mem- 
ber being present to greet and hear him. 

Mr. Salisbury spent most of the day of the meeting in Grand Forks 
and had the opportunity of visiting, in their offices, practically every 
member. This privilege was one specially appreciated by the member- 
ship. 

Grand Rapids. 


At the meetiug of the Grand Rapids association held October 21st, 
two hundred members responded to the call of President Gallmeyer to 
come and discuss the policies of the association for the ensuing year. 

Among the speakers was John Collins, who gave an outline of the 
Cincinnati convention as it had impressed him. Mr. Collins was followed 
by Geo. Stevens who, in a brief talk, referred to the constructive work 
oi the convention. R. J. Cleland, manager of the Adjustment Bureau, 
told of the entertainment provided by the Cincinnati association. 

The principal guest of the meeting was H. G. Moore, who spoke 
on the ethics of business. Mr. Moore told of the splendid work which 
the National Association of Credit Men up to the present had done in 
giving a new and better twist to business, how it had combined the prac- 
tical and ethical in exerting its influence to improve credit conditions. 


There were five-minute talks by several members on “Prompt 
Collections as a Preventive of Bad Debt Loss;” also talks on the 
subject, “The Signs of Approaching Failure.” The members showed 
great interst in these general discussions. 


Indianapolis. 

The Indianapolis Association of Credit Men held its sixth annual 
meeting October 10th, when President H. A. Jeffries presented a report 
of remarkable activities of the organization during the year just closed. 

Speaking of membership Mr. Jeffries pointed out that during the 
year the association had grown more rapidly than in any previous year 
and now had one hundred and thirty members. For this he gave credit 
to a large number of members who had devoted their varied talents to the 
association and thereby had attracted Indianapolis concerns which other- 
wise would have withheld their support. He urged that a campaign for 
new members be commenced at once, that the names of eligible concerns 
be read at each meeting, and that there and then members be asked to 
volunteer to take the responsibility of each bringing one of these con- 
cerns into the family of credit men. 

Speaking of the noon-day lunch feature which had been introduced 
during his administration, President Jeffries said that even when the 
attendance had been small, all who had attended had agreed that there 
had been profit from these meetings, and that one member had come 
practically every week five miles in order to get the benefit of the 
exchange of intormation with his fellows afforded at these luncheons. 

President Jeffries paid a high tribute to the Business Literature 
Committee, which each month had issued a special letter to all the mem- 
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bers. This letter, he said, had done much to strengthen the feeling for 
the association and sustain general interest. 

Another new feature established during President Jeffries’ adminis- 
tration was the Credit Exchange Bureau. Mr. Jeffries expressed the 
opinion that the Indianapolis association now had a bureau equal to the 
best in the National Association of Credit Men. He called attention to 
the many discouragements which the special committee had met in inter- 
esting members in the bureau, and declared that it took indomitable 
courage to reach the results of which the association was now so proud. 

He gave high credit to the Committees on Legislation and Fire 
InSurance, through whose efforts Indianapolis had enacted a false state- 
ment law and fire marshal law, and then gave all praise to Vice-president 
-Balch, who had thrown himself with such vigor into the fight for the 
bad check law and had won. Finally President Jeffries called upon 
every member to look upon the organization as his own, that it should 
not be a one-man affair, but that the members should deny themselves 
and take up the burden of carrying through successfully the purposes of 
the association. 

The work of the Insurance Committee in securing the fire marshal 
bill was enlarged upon in one of the reports. It appeared that late in 
the legislative session, as a result of an address made at one of the noon- 
day luncheons, a fire marshal bill was prepared for introduction into the 
legislature. It was the hardest kind of work for the committee to keep 
this legislation moving, but in the last day of the session it went through 
and in normal course received the approval of the governor. This was 
accomplished by the assistance given the Credit Men’s Association by 
the Chamber of Commerce, and the Merchants and Manufacturers’ [n- 
surance Bureau. The committee reported that the new fire marshal, 
W. E. Longley, had taken hold of the work of his office in such way as 
to promise great results in the near future, the machinery had been set 
in motion, statistics gathered, prosecutions against incendiaries begun, 
all of which is certain to bear fruit in smaller. fire losses. 

After the reports of the committees, John V. Coffield made a stirring 
report in which he brought out the earnest work of the Cincinnati con- 
vention. He told of the reports of committees to the convention, and 
especially emphasized the proposal to raise a large fund for the investi- 
gation and prosecution of fraudulent failures. Mr. Coffield urged this 
as one of the most important before the organization today, one that 
every member should interest himself in to the extent of giving liberally 
to such a fund when it should be determined to raise one. 

At the conclusion of the reporfs the election of officers took place, 
resulting in the choice of L. O. Hamilton as president, W. H. Elvin, 
vice-president, Paul R. Jones, secretary, and J. E. Wagner, treasurer. 

Kansas City. 

That the Kansas City association is alive to its opportunities has of 
late been evidenced in many ways, but by none better than in the monthly 
bulletin which that association is now issuing. The October bulletin is 
particularly well edited. It gives am outline of the program of the next 
association meeting; reviews briefly the proceedings of last month’s 
meeting ; speaks of the success of the noon-day luncheon; urges members 
to use every opportunity to advertise their association by calling atten- 
tion on their letterheads to the fact that they are members of the Kansas 
City association; gives warning regarding certain unworthy parties who 
are seeking credit; speaks of certain — agencies whose reputation 
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is unsavory ; outlines an important report from the Banking and Currency 
Committee; lists about fifty concerns eligible for membership which the 
officers desire the members to do their utmost to bring into the asso- 
ciation; tells of the course in credit granting which the Kansas City 
association is conducting under the auspices of the Y. M. C. A., and 
then presents several brief personal notes which every member of the 
association will appreciate a chance to read. 

It is a kind of letter that every one of the 17,300 members of our 
Association should receive in order to keep before them all, the facts 
of their organization, and to point out to them the privilege which is theirs 
in bringing about better credit conditions. 

Lincoln. 


At a meeting of the Lincoln Credit Men’s Association held October 
27th, there was a discussion of the pending administration currency bill, 
L. W. Howey, a local banker, leading the discussion. Mr. Howey firmly 
criticised many of the chief features of the bill. He praised the 
main drift of the Aldrich bill, expressing the opinion that if it had 
been enacted into law it would have corrected the present defects in the 
banking system. He described the panic of 1907, its causes and effects, 
one of which latter was the impressing upon the country and congress of 
an appreciation of the inelasticity of the currency, the duplicating of 
reserves concentrated in the large financial centers of the country. Mr. 
Howey objected to twelve independent regional banks, favoring rather 
a central institution or certainly not more than four regional banks. 
Lack of representation by the banks on the federal control board was 
the chief objection advanced by Mr. Howey, for he said under the pro- 
posed law the board of control need not have any previous banking expe- 
rience, which would be sufficient reason why cautious persons should 
refrain from investing their capital in the enterprise. 

There was a discussion as to whether the proposed measure would 
cause an inflation of the currency, Mr. Howey pointing out that the 
administration bill was the only one ever proposed which did not limit 
the borrowing capacity of the banks. 

Los Angeles. 


At the meeting of the Los Angeles Association of Credit Men, 
held September 16th, W. T. Craig, attorney for the Wholesalers’ 
Board of Trade, spoke on “Bankruptcy and Its Relation to Retail 
Credit”. and M. H. Wilson on “The Glad Hand in Business.” 

Memphis. 

The Memphis Association of Credit Men held its first fall 
meeting October 21st. In harmony with the slogan adopted for 
President Stanbury’s administration “Service,” the members of the 
executive committee acted in the capacity of waiters at the supper. 
They donned waiters’ aprons and caps and passed the generously- 
ladened platters of oysters, chicken, spaghetti, celery and olives from 
table to table. It proved to be the kind of object lesson President 
Stanbury wanted to impress. 

In accordance with the suggestions of the National Associa- 
tion that the local organizations make more point of credit sub- 
jects at their meetings, J. H. Mangum, F. M. Salter, R. W. Ramsey 
and J. R. Payne discussed “The Credit Man and the Scope of His 
Work.” Thereafter the meeting was addressed by C. P. J. Mooney, 
editor of the Memphis Commercial Appeal, on “The Development 
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of Business Brains.” There was also an address by Congressman 
K. D. McKellar on the “Banking and Currency Bill.” 

Mr. McKellar, who had made a deep study of the Owen-Glass 
measure ,expressed the opinion that it would provide, if enacted into law, 
relief from the objectionable features of the present financial sys. 
tem of the country. He said that the strength of the bill lies in 
the flexibility proposed. He declared that through it the South 
would for the first-time come into its own financially. 

The evening was a thorough success from a business, as well 
as social standpoint, and upon the president and secretary were 
heaped congratulations for the arrangements. 

Minneapolis. 

At a meeting of the Minneapolis association held October 2ist, 
James D. Shearer talked on the new Workmen’s Compensation Law. 
He made it clear that the wholesale houses who extend credits to country 
merchants should urge their patrons throughout the state to take out 
casualty insurance for protection under the Workmen’s Compensation 
Law, for unless the small merchants do so he declared it may have an 
adverse effect on their credit rating or increase the risk carried by the 
wholesale firms in extending credit to them. 

T. H. Green pointed out that under the new law a small country mer- 
chant whose clerk is killed or injured and comes under the protection of 
the law, might have to pay $3,000 in compensatory payment, which sum 
might well exceed the value of the merchant’s stock. He said that 
realizing the importance of the situation some firms in Minneapolis are 
distributing literature among their patrons, urging them to take out 
casuality insurance. 

Professor C. H. Preston made a talk on the extension work which 
is being carried on by the University of Minnesota, especially as it related 
to business and commercial courses. He showed how the credit men of 
the city could co-operate in making a success of the university’s evening 
commerce school. Norfolk. 


At the noonday luncheon of the Norfolk Association of Credit 
Men held October 8th, W. W. Moss, a prominent local banker, 
distussed the Glass-Owen currency bill, otherwise known as the 
Federal Reserve Act. In discussing the bill he took up section by 
section, and came to the conclusion that a central bank with branches, 
is preferable to twelve federal reserve banks, the establishment of 
which is contemplated by the presént act. He contended that great 
centralization of banking power would be obviated by a provision that 
the government should own 60 per cent. of the stock of the parent 
bank. Pittsburgh. 

At the noonday luncheon of the Pittsburgh Association of Credit 
Men, held October 9th, the Membership Committee presented plans 
for a campaign for new members which, as it declared, would bring 
into the membership a larger number of prospectives than any pre- 
vious efforts in this direction have. 

At the conclusion of the meeting a communication was directed 
sent to the Isthmain Canal Commission at Washington, in which the 
association’s endorsement and laudation of the commission’s work 
were extended with congratulations over the successful completion 
of “one of the most gigantic works for the benefit of commerce that 
has ever been undertaken in the history of the world.” 
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At the meeting of the Pittsburgh Association of Credit Men, held 
November 6th, James F. Burke, Member of Congress, spoke on, “Our 
Currency Laws—Present and Proposed.” He expressed the opinion 
that if the Glass-Owen bill became a law as it passed the House of 
Representatives, the country would be face to face with disastrous 
panic. He criticised the measure as a party one, completed in secret 
party caucus and railroaded through the House without a single hour 
for hearing witnesses from any part of the nation. He said that the 
main defects of the bill were that it provided twelve regional reserve 
banks, which meant the division of the country’s reserve in twelve parts. 
This would mean, he said, no real volume of mobilized money at any one 
time for use in meeting a crisis, but on the contrary, in time of stress we 
would have twelve great federal banks struggling against each other to 
keep full their own reservoirs instead of helping each other. 

Further, Mr. Burke said, the bill was unjust in providing a re- 
serve board which may compel one bank to rediscount the paper of 
another. He said the result of this would be that every yellow jour- 
nal would, in times of stress, point to the strong and healthy bank 
whose directors, by thrift and prudence, had kept it in good shape, 
with the remark—“That bank has more than it needs. Shift its re- 
serve to the one on our street,” and thus, a political board, yielding 
to clamor, would deplete the sound institutions to stimulate the nur- 
sery of wild cat schemes and frenzied finance around the corner. 


Philadelphia. 


The meeting of the Philadelphia Association of Credit Men, held 
October 22d, was in the form of a symposium on banking and cur- 
rency reform. 

D. G. Endy, chairman of the Banking and Currency Committee 
of the National Association, presided, the chief speakers being H. 
Parker Willis, of the Journal of Commerce of New York, who was 
close to Chairman Glass, of the Banking Committee of the House of 
Representatives in advising as to the drafting of the bill passed by 
that body; Irving T. Bush, president of the Bush Terminal Company 
of New York, together with Secretary J. H. Tregoe, of the Na- 
tional Association of Credit Men. 

The addresses were quite technical, but in general expressed ap- 
proval of the Owen-Glass currency measure. Mr. Tregoe showed 
how the improvement of our banking facilities is of particular inter- 
est to the business men of the country, and how, acting in their 
behalf, the National Association of Credit Men had endeavored to 
co-operate in a friendly spirit with those leaders of Congress who were 
striving to give the country adequate banking facilities. Mr. Tregoe 
cited the amendments to the banking and currency bill which the 
Association resolved to recommend to Congress, and while admit- 
ting that even with these amendments the bill would not give a per- 
fect system, he expressed the opinion that there would at best have 
to be, from time to time, as experience pointed the way, changes in 
the law. His conclusion was that it is the patriotic thing to hold 
up the hands of the leaders in Congress in securing substantially the 
reforms which they are seeking. 


Pueblo. 

At the meeting of the Pueblo Association of Credit Men, held 
October 16th, there was a general discussion of the points which had 
arisen in connection with certain estates which were being handled by 
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the association. One of the cases, for instance, involved the giving of a 
signed statement in which the maker had listed certain property valued 
at a certain price, though, as a matter of fact, the property did not exist. 
The association had interested the district attorney in the case and he 
promised vigorous action. 

There was another case brought before the association which in- 
volved the spiriting away of a consignment of groceries and general mer- 
chandise and also the kiting of checks between banks at Pueblo and 
Colorado Springs. The case had resulted in the arrest of a man and 
woman who were accomplices and also in the suicide of the original 
offender. ; 

It was decided to give a smoker to the retail merchants of Pueblo 
in order to bring them into more sympathetic touch with the Credit 


Men’s Association; also was authorized the appointment of a committee 
on credit education. 


Rochester. 


At the meeting of the Rochester association, held October 22d, 
Thomas H. Symington, a leading business man of Rochester, declared 
that the increase of 5 per cent. in freight rates asked for by the railroads 
is necessary to put them in a strong position, and unless this increase is 
granted the general business of the country would suffer. Mr. Syming- 
ton brought out that much of the stock of railroads which had been 
condemned as “watered” had been necessary to the life of the railroads 
and that the demand for more than average efficiency in management 
was illogical, further that the proposed increase would not effect the cost 
of living. 

George G. Ford followed Mr. Symington on the subject, “Credit 
Men and Their Customers.” William G. Woodworth made a report on 
the Cincinnati convention, and Ira D. Kingsbury on the recent meeting 
of the directors of the National Association at St. Paul. 

The president informed the meeting that the matter of the appoint- 
ment of referees and receivers in bankruptcy was to be discussed at the 
association’s next meeting. He said that credit men felt that the referee 
in bankruptcy should be appointed after consultation with business men, 
and that receivers should be appointed by the courts with more regard 
to their fitness for handling business affairs than now seemed to be 
given. 

The committee on nominations of officers for the ensuing year re- 
ported the name of George G. Ford for president ; Edward F. Pillow, 
vice-president, and secretary, Edward Weter, to succeed himself. Mr. 
Ford’s election will mean that he will be Rochester’s president when 
the national convention meets next June in that city. 


St. Louis. 


As the bulletin of the St. Louis association points out, not many 
years ago thé opportunities of a junior clerk both here and abroad 
were greatly restricted. He was expected to do his duty as in- 
structed and his curiosity and ambition were never permitted to 
lead him into the grave error of learning duties of greater and higher 
positions. There was no helping hand extended by those above him. 
Advancement was slow and qualifications dependent upon long 
service. aon 


But to-day all this is changed, says the bulletin. Consideration 
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and co-operation have displaced contempt and jealousy in the modern 
office, and the result is a great number of able, well-equipped men 
younger in years, older in experience, and better qualified to handle 
large affairs than was ever known in the world’s history. . 

This, as is pointed out, has made America great, and should 
any member of the association be satisfied to forego the pleasure 
which comes from helping others, should any of them forget the debt 
they owe for the counsel, advice and training that qualified them for 
their present positions, they should now remember that they can 
repay the debt which they owe those who were older, by giving the 
best they can to the new generation. One way to do so, says the bulle- 
tin, is to take part cordially and thoughtfully in the discussion of 
credit topics which are to be made a part of each monthly meeting. 


The St. Louis Association of Credit Men held an especially inter- 
esting meeting October 21st and listened to a discussion of the pro- 
posed changes in our banking and currency law as set out in the Glass- 
Owen Currency Bill. President Gordon Jones, of the United States 
National Bank of Denver, had expected to address the meeting but 
telegraphed that he was unavoidably detained at Washington, and his 
place was therefore taken by Breckenridge Jones, president of the 
Mississippi Valley Trust Company. 

Mr. Jones explained in the most lucid manner the purposes of the 
framers of the Glass-Owen bill in their provisions for bank control, 
note issue, savings bank features, interest on balances and division of 
the country into districts, each to have its regional bank. He 
discussed the arguments for and against the bill advanced by the 
bankers, as also those advanced by business men, expressing the opinion 
in general that the men responsible for the measure had not 
only shown wisdom and knowledge of conditions but to a remarkable 
degree a high sense of impartiality in providing for the needs of the 
various parts of the country. _ 

Resolutions were passed by the association approving the Glass- 
Owen bill but recommending that amendments be made along the lines 
suggested by the Banking and Currency Committee of the National 
Association. President Monroe asked that the individual members also 
address members of Congress urging the necessity of giving the country 
sound banking and currency reform. 

The remainder of the evening was in charge of the Credit Depart- 
ment Methods Committee, F. W. Risque, chairman. Mr. Risque spoke 
on the subject of “Opening a New Account—how it was handled if 
received by mail, how if through a salesman, or if it came through the 
visit of the purchaser to the office or store.” He detailed the successive 
steps in determining the standing of the applicant for credit—how one 
mercantile agency’s report is checked against another’s, how account is 
kept of the number of inquiries received upon any customer; the ad- 
vantage of using the association inquiry blanks, the use made of sales- 
men’s reports, of bank and attorney lists and other general means of 
securing information. . 

This. was the first meeting at which at least a large fraction of 
the time,was given to the study of questions pertaining directly to the 
credit department, and the interest shown by the members satisfied the 
officers they were on the right track. 
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St. Paul and Minneapolis. 

There was a joint meeting of the St. Paul and Minneapolis As. 
sociations of Credit Men held October Ist at the St. Paul Hotel to 
entertain officers and directors of the National Association assembled 
in St. Paul for their annual fall meeting. Norman Fetter, president 
of the St. Paul association, presided. He was assisted in the man- 
agement of the meeting by G. T. Freeman and M. C. Badger, re. 
spectively president and secretary of the Minneapolis association 

The principal speakers were President F. R. Salisbury, Vice- 
president Chas. E. Meek and Secretary-Treasurer J. H. Tregoe of 
the National Association, but all the directors present were called 
upon for brief talks. 

The meeting was brought to a close by President Vincent of 
the University of Minnesota, who touched on the problem of eco- 
nomic distribution, and placed emphasis on the important part the 
credit men of the nation should take in studying the subject of greater 
efficiency in bringing together the producer and the consumer. 


San Francisco. 


The San Francisco Association of Credit Men is pursuing credit 
educational work in a manner quite different from the other asso- 
ciations. Chairman R. N. Carson of the committee in charge of this 
department has announced that lectures on credit topics will be given 
twice monthly at luncheon hour and that not only leading members 
of the San Francisco association will take part in this lecture course, 
but there will be speakers from universities, colleges and schools in 
the vicinity of San Francisco who have consented to help make a 
success of the course. The opening lecture is to be given by Harrison 
H. Hall, local representative of Babson’s Statistical Organization. 
Luncheon is to be served between 11.45 and 12.30 and the time be- 
tween 12.30 and 1 o’clock is to be given to the lecture and discussion. 

The activities of the San Francisco association have so increased 
that it has been found necessary to secure the services of an assistant 
secretary. Fortunately it has been possible to fill this position with a 
man well experienced in credit association work, Pierce A. Powers, 
formerly associated with the New Orleans Credit Men’s Association. 
He will, as soon as it is organized, take charge of the Credit Exchange 
Bureau. 

Syracuse. 

The Syracuse Association of Credit Men, at its October meeting, 
discussed the work of the Fire Insurance Committee. The chairman 
of that committee, B. H. Clow, arranged for the meeting. 

Representing the Syracuse fire department, Chief John C. Quigley, 
described what Syracuse had accomplished, looking to a reduction of 
the fire hazard, and what is being proposed. 

There was also present Secretary Ralph G. Potter of the Under- 
writers’ Association of New York, who, in a most interesting address, ex- 
plained how it is possible for a community, as well as an individual 
property owner, to reduce the basis rate for fire insurance on mer- 
cantile risks to a minimum by improving water supply, fire depart- 
ment service, and making more rigid building rules. He congratulated 
Syracuse business men upon the fact that their city ranked as one 
of the best protected cities in the state as a result of which it had 
established an excellent fire record. 
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Secretary J. H. Tregoe, another guest of the meeting, followed in 
an instructive address on credits. He also brought out the work which 
had been done by the National Association to reduce the enormous fire 
waste of the country. Toledo. 

Twenty members of the Toledo Association of Credit Men were 
the guests of the Detroit association at a dinner given October 3d. 
There were present over four hundred members of the Detroit asso- 
ciation. Governor W. N. Ferris, of Michigan, H. S. Earle, commonly 
known as “Good Roads” Earle, Judge Lacy, and W. B. Guest, of 
the Detroit Free Press, were the principal speakers. A feature of 
the evening was the introduction to the Detroit association of its 
new secretary, Frank R. Hamburger. The speeches delivered by 
Governor Ferris, Mr. Earle, Judge Lacy and others were highly 
instructive and inspiring. 

The Toledo delegation returned home delighted with the royal 
manner in which its members had been entertained. 

Salt Lake City. 

The Utah Association of Credit Men has just appropriated a small 
sum to be known as its “Special Prosecution Fund,” to be. used under 
the supervision of the Investigating and Prosecuting Committee, in 
following up cases where fraud seems apparent, but in prosecuting which 
it seems impossible to bring together interested creditors to finance the 
case. The rule has been laid down that in using this fund all informa- 
tion in the possession of a creditor making a complaint must be given, 
and the claim is to be given*outright to the association with the under- 
standing that all recoveries shall be for the benefit of the special prosecu- 
tion fund. Utica. 


The Utica Association of Credit Men held its third annual meet- 
ing October 6th, electing new officers as follows: Irving L. Jones, 
of the International Heater Company, president; H. D. Newcomer, 
of the Eureka Mower Company, vicé-president; G. A. Niles, of the 
Oneida National Bank, treasurer; Fred. W. Wienke, of Charles Millar 
& Son Co., secretary. 

A glowing tribute was paid by the meeting to A. H. Dobson, 
the retiring president, whose loyalty and activity in behalf of the 
Utica association was declared to have been invaluable in its up- 
building. 

The Membership Committee reported that during the year the 
association had grown from 82 to 106 members; other reports indi- 
cated that there had been productive work done in all departments. 

The principal guest and speaker was W. F. H. Koelsch, vice- 
president of the Bank of the United States in New York City. Speak- 
ing of the value of the Credit Men’s Association to the banker, after 
he had pointed out that practically every banking institution in New 
York City is a member of the New York association, Mr. Koelsch 
said that the credit man was engaged in conserving assets, and in 
the bank this work is particularly important. He has much to do 
in steering the bank away from danger; he discourages officers and 
other members of the bank from making rash promises. He keeps 
the “fair weather bankers” from spreading too much sail, and con- 
tinually points out to them the necessity of being prepared for the 
storms that are bound to come. 

Mr. Koelsch in pointing out further the recognized value of the 
credit department to the bank, told of one of the largest banks of 
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Chicago which had organized several credit departments, each of 
which took charge of one or two lines of business. 

“One of the greatest difficulties,” said Mr. Koelsch, “that the 
credit man of the bank has to meet is to prevent the bank officials 
from, serving their friends with the bank’s money too generously. 
Everybody likes to help his friends,” he said,, “but it is the credit 
man’s job to say where the way to danger begins, and this work 
must be done with diplomacy.” 

Mr. Koelsch then spoke of the defects of the present system of 
bills of lading and of the lessons to be gained in the two large failures 


in 1910 growing out of forged bills of lading on cotton shipments. 


“There should,” he declared, “be no document which. constitutes 
better collateral for a solvent bank, for a commercial bank than a bill 
of lading, but the courts have held that the railroads are not respon- 
sible for bills of lading issued by their agents, and the railroads are 
not willing to assume the responsibility for them. It is,” Mr. Koelsch 
declared, “necessary to make the bill of lading what it should be— 
the very best collateral, and credit men must turn their thoughts to 
this purpose.” 

Mr. Koelsch said that in making decisions in litigation growing 
out of business matters, the dense ignorance of the judges as to the 
ordinary practices in mercantile business is amazing, and some reform 
should be found so that greater justice can be done by the courts 
toward business. 

Speaking of foreign banking, Mr. Koelsch said that the United 
States has been held back by hard and fast rules from becoming a 
factor in South America, where it has been impossible for the national 
banks of this country to establish branches. “It is,” he declared, 
“the lack of American banks in foreign countries big enough to carry 
trade to other countries, that is holding us back.” 

Youngstown. 

In his talk before a hundred and fifty members of the Youngstown 
Association of Credit Men held last month, Samuel A. Davis of Cleve- 
land, emphasized the necessity of business men adopting more business- 
like methods, whether they be in the retail or wholesale line. He declared 
that complete success is only achieved through organized effort, that every 
organization which has for its purpose the elimination of all wasteful 
methods of doing business and the substitution of efficiency for ineffi- 
ciency will endure ; that co-oporatiori is today the master agency which is 
eliminating the useless and waste methods in business. Mr. Davis pointed 
out that the basis of the old competition was secrecy, and the basis of the 
new is knowledge. 

He declared that no matter whether a man sells soup, soap, spaghetti, 
liver pills or locomotives, the question he must ask himself always is, 
“How can I fit myself to do more business?” This question, he declared, 
is to be asked no matter whether he is doing a good business or not, 
because as soon as he asks it there has come a bigger, better day for him, 
the question starting him to thinking. 

“This,” said Mr. Davis, “is a day of thinking and planning in busi- 
ness, a day requiring better executives, and executives are developed as 
a result of thinking and planning. 

“Most of us,” said Mr. Davis, “are too busy from the neck down, 
and not busy enough from the neck up, and the ability of business men 
consists in using the ability of others.” 
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Wants 


CREDIT MAN, who is also a thorough accountant, and experienced in office man- 
agement, accounting systems and collections, desires to make new connection 
December first. Has been fifteen years with one of the largest manufacturing 
concerns in the United States, which will give endorsement. Has executive 
ability and is dependable and efficient. Good reasons for making change. At 
present located in Minneapolis, Minn. Address B. W. H., care National Asso- 
ciation of Credit Men, 41 Park Row, New York, N. Y. 

CREDIT MAN AND ACCOUNTANT desires coznection with a St. Louis house. 


Has had thorough experience in accounting, production cost finding, credit and 
office management. Also experienced in traffic and advertising branches. Has 
handled credits of present company doing annual business of over five million 
dollars. Willing to enter some large concern as assistant to credit man, or take 
charge of other departments. Address C. F. W., care National Association of 
Credit Men, 41 Park Row, New York, N. Y. 

CREDIT AND OFFICE MANAGER, age 32, thirteen years’ experience as office 
and credit manager, handling correspondence and general detail work, accus- 
tomed to the hiring and handling of help and familiar with modern office 
methods and systems. At present employed with headquarters in Philadelphia, 
but wishes to make a change. Willing to locate in any part of the United 
States. Moderate salary accepted until ability has been proven. References 
furnished from present employers. Address W. I. S., care National Association 
of Credit Men, 41 Park Row, New York, N. Y. 

A MAN, age 39, married, enjoying perfect health, now credit and collection man- 
ager for a large automobile accessory manufacturer doing an international 
business, for satisfactory reasons desires to connect with a manufacturing or 
wholesale house in a more stable line. With present house for seven years 
and previously with manufacturer selling to retail hatters, department store 
and haberdashery trade. Experience extends to price quotations, general corre- 
spondence, office management, accounting, statistical and cost systems. Pos- 
sessed of energy and ambition, with initiative, comprehensive grasp, sound 
judgment and close application. Especially strong on collections and in devising 
economical, safeguarding office and factory systems. Regretting necessity of 
change, desires to insure permanency with opportunity to win progress. Will 
entertain subordinate position in sales, credit or financial department, in or 
out of New York City. References of high order on request. Address A. N., 
care National Association of Credit Men, 41 Park Row, New York, N. Y. 


A MAN with a large experience as accountant and credit man, desires a position. 
Correspondence solicited. Address Practical, care National Association of 
Credit Men, 41 Park Row, New York, N. Y. 


CREDIT MAN-BOOKKEEPER.—Change January 1, 1914. Young married man, 
age 28 years. Capable of handling office, including collections and corre- 
spondence. Familiar with Kansas and Oklahoma. Middle West preferred. 
Good references. Very best of reasons for changing. Address W. H. R., care 
National Association of Credit Men, 41 Park Row, New York, N. Y. 

CREDIT MAN AND OFFICE MANAGER, of long experience, now onanewale 
desires position with large manufacturing or jobbing house; thoroughly con- 
versant with the duties of the office and sales force. Good reasons for wishing 
change. Highest references furnished. Address S. J. D., care National Asso- 
ciation of Credit Men, 41 Park Row, New York, N. Y. 

CREDIT MAN, age 39; who has had fourteen years’ experience as credit man and 
office manager for a large Baltimore manufacturer who is retiring from busi- 
ness, desires similar position. Address C. M. B., care National Association of 
Credit Men, 41 Park Row, New York, N. Y. 

WANTED—By a credit man of ten years’ experience, aged 29, a position as credit 
man where his experience and abilities will receive encouragement, and whose 
recommendations have been investigated favorably by the National office. He 
desires to locate in Baltimore, if possible, or in some city adjacent to Balti- 
more. Satisfactory information can be given regarding his past work, and 
every assurance of his honesty and ability. Address H. T., care National 
Association of Credit Men, 41 Park Row, New York, N. Y. 

A COMPETENT AND AGGRESSIVE CREDIT MAN, now employed, desires posi- 
tion of broader scope. Seventeen years in executive position, including man- 
agement of accounting, credit and collections departments, also as general 

' superintendent in control of all employees, supervision of sales, and general 
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conduct of business. Thoroughly conversant with all details of store service, 
office methods and business systems. A strong executive, capable and resource. 
ful. Age 39, married. Highest references and credentials. Address G. G. G, 
care National Association of Credit Men, 41 Park Row, New York, N. Y. 

WANTED—Position by credit man experienced in credit and collection work. 
Correspondence solicited with large house desiring service of experienced ian, 
Address H. J., care National Association of Credit Men, 41 Park Row, New 
York, N. Y. 

TRAFFIC MANAGER of large corporation, with twelve years of expert knowl- 
edge pertaining to packing, storage, classification and transportation of iner- 
chandise to all parts, desires to get in touch with some large business requiring 
services of a man who knows how to get your goods to their market by best 
and cheapest routes, protect you against unlawful rates, and adjust every feature 
connected with your shipments. Character and ability vouched for by those 
who know my reason for offering this service. Address J. H: W., care National 
Association of Credit Men, 41 Park Row, New York, N. Y. 

A CREDIT MAN of twenty years’ experience in Chicago and Denver, familiar 
with conditions and credits in the western territory, will be glad to entertain 
a proposition after December Ist. Address Edward Gilliam, care of the Denver 
Credit Men’s Association, 612 Foster Bldg., Denver, Colo. 

A YOUNG MAN, 28, with ten years’ general office experience, including salesman- 
ship, credit and collection work, desires position in credit or financial depart- 
ment where there is good chance of advancement. Best of references will be 
furnished from present and previous employers. Address F. L. P., care National 
Association of Credit. Men, 41 Park Row, New York, N. Y. 

A LARGE CHICAGO FARM IMPLEMENT HOUSE offers unusual opportunity 
for a high-grade man competent to act as manager of their collection depart- 
ment. Must be experienced in farm implement or similar business and be 
able to handle collection of business running into several million dollars a year, 
Address C. F. H., care National Association of Credit Men, 41 Park Row, 
New York, N. Y. 

CREDIT MAN AND ACCOUNTANT of ten years’ experience, married, age 29, 
desires a position of responsibility. Address T. P. M., care National Association 
of Credit Men, 41 Park Row, New York, N. Y. 

WANTED—By young married man, position as credit man or assistant with mer- 
‘cantile establishthent, which affords opportunity for advancement. Have had 
several years’ experience in office work in southern markets. Temperate habits 
and first-class references. Address Mack, care National Association of Credit 
Men, 41 Park Row, New York, N. Y. 

ASSISTANT IN FINANCIAL OR CREDIT DEPARTMENT.—A young man 
with eight years of thorough banking experience is desirous of securing a 
position as assistant to an executive in the financial or credit department of 
a commercil or manufacturing company in New York City. Excellent refer- 
ences available. Address J. A. P., care of National Association of Credit 
Men, 41 Park Row, New York, N. Y. 

A. THOROUGHLY EXPERIENCED YOUNG MAN (26), conversant with all 
matters pertaining to credits and collections, possessing initiative and executive 
ability, good correspondent, can furnish highest references and credentials. 
Has been an assistant credit man for five years, and believing that he can 
handle credits and collections independently with success, would like new con- 
nection. Would consider position as assistant credit man if good prospects. 
Has checked merchants throughout the country in the dry goods lines, as 
well as the cutting-up trade. Locafion secondary consideration. Address 
fe Pre National Association of Credit Men, 41 Park Row, New York 

ity, N. Y. ; 


DIRECTORY OF STANDING AND SPECIAL 
COMMITTEES, 1913-14 


(So far as complete) 


ApyusTMENT Burzau J. G. Kissinger, Rauser, Leavens & Kissinger 
W. B.. Cross, Chairman, F. A. Patrick & Co., Co., Milwaukee, Wis. 
uth, Minn. F: B. McComas, Los Angeles Notion Co., Los 

F. T. Fischer, Fischer Bros., Seattle, Wash. _ Angeles, Cal. 

W. H. Yeomans, Spokane Dry Goods Co., Spo- | Victor Robertson, Finch, Van Slyck & McCon- 
kane, Wash. ville, St. Paul, Minn. 

Arthur E. Goodwin, Adam, Meldrum & Ander- John Sehler, Brown & Sehler Co., Grand 
son Co. Buffalo, N. Y. Rapids, Mich. 

K. T. Green, Robison Heavy Hdw. Co., St. | W. E. Dufresne, Montana Hdw. Co., Butte, 
Joseph, Mo. Mont, 
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BANKING AND CURRENCY. 
p. G. Endy, Chairman, Artman-Treichler Co., 


a Pa. 
D. J D, Sages, A. Colburn Co., Philadelphia, Pa. 
ssiter, Minot, Hooper & Co., New 
Work, m. es 
E. A. Davis, F. A. Davis & Sons, Baltimore, 


0. J. Sands aetine National Bank, Rich- 
mond, 


eH. McKee, National Capital Bank, Wash- 
ington, D. C. 
Bankruptcy Law. 
F. re McAdow, Seirman, Staver Carriage 
Chicago 
S. K *Scheltes, Htiveh Wickwire Co., Chicago, 


es Hi; , Randel, American Stove Co., Cleve- 


and, O. 
. L. “Ten, Landauer & Co., Milwaukee, Wis. 
A. R. Darra agh, Haworth & Dewhurst, Ltd., 
Pittsburg 
B. eeten” 
” St. Louis, Mo. 
W. = Davis, Davis Bros., Inc., San Fran- 


Hitchcock, Simonds Mfg. Co., Fitch- 


“Simmons Hardware Co. bs 


» bang, 
on Savannah Woodenware Co., 
Savannah, "Ga. 
Chas. ng Rnoltss Crescent Cigar & Tobacco 
ew Orleans, ; 


Business LITERATURE. 
=a Butler Brog., Dallas, 


D. G. Co. Fort 
“"Firet State Bank, Oklahoma 


wanes 


ity, Okla : 

Jake Wolff, Oppenheimer & Co., 
Antonio, Texas. 

Willis Davis, Southwestern Drug Co., Wichita, 


D. D. Foden, Jr., Peden Iron & Steel Co., 
Houston, Texas. 


Business MEETINGS. 

A. W. Pickford Cites, Girard National 

Bank, Philadelphia, P 

Chas. Biggs, 13 Astor = New York, N. Y. 

S. G. Rosson, Mercantile Security Co., Balti- 
more, Md. 

J. Spencer Brock, Feister-Owen Press, Phila- 
delphia, Pa. 

Frederic P. Crane, Whitehead & Hoag Co., 
Newark, J. 

CoMMERCIAL ARBITRATION, 

H. T. Hill, Chairman, Gray Dudley Hdwe. 
Co., Nashville, Tenn. 

ss F. Armitage, Payne Shoe Co., Charleston, 


a. 

C. W. Carnan, Baltimore Bargain House, Bal- 
timore, Md. 

W. B. Clemer, Roanoke hdwe. Co., Roanoke, 


Va. 

B. B. Earnshaw, B. B. Earnshaw & Bro., 
Washington, D. 

Newman Essick, Traders Bank of Los An- 
geles, Los Angeles, Cal. 

Geo. Ford, The .. P Ross Co., 


N. Y. 
Son Larson Hdwe. Co., Sioux Falls, 


R. D. Norwood Curry, Tunis & Norwood, 
ae on, K 
H. oy R Wenger, Western Elec. Co., Richmond, 


Murray D. Wasson, Parke Davis &-Co., De- 
troit, Mich. 
ComMMERCIAL ETHICS. 


Crlcene, Belknap Hardware 
a, Louisville, 
‘Datley, Utica Kniteag Co., Utica, 


R. Ss. 5 White, fea Steel & Wire Co., 


Lee T f. Htchins Hazeltine & Perkins Drug 
Co., d Rapids, Mich. 


San 


Rochester, 


J. H. 
& aie 
Geo. 


. J. Hopkins, Janney, Semple, Hill & Co., 
Ww tan ——, Minn. 
nm, Alabama Co., Birmingham, Ala. 

A ie Smith Geo. Irish Paper Co., Buffalo, 


— Siafier, Craddock-Terry Co., Lynch- 

urg, 

Masher” "rE. "Chane, J. K. Orr Shoe Co., 
oa Ga. 


N. Dill, Berry Bros., Detroit, Mich. 
CrepiIt Co-OPERATION. 
H. J. Thomas, eae, Geo. iritch Hard- 
ware Co., Denver, C 
C. R. Arnoult, Jr., Best . Russell Co., Mem- 
phis, Tenn. 
M. = Bennett, 


‘a. 

W. H. Browder, E. P. Kepley Co., El Paso, 
Texas. 

Max Cohn, Zellerbach Paper Co., San Fran- 
cisco, 

Jas. #H. Cowan, Claiborne, Tate & Cowan, 
Knoxville, Tenn. 

T. A. Duke, Henkel-Duke Mercantile Co., 
Pueblo, Colo. 

Jutius Steinmeier, Falk Wholesale Co., Boise, 


Idaho. 
3: % ayouns, Idaho Wholesale Co., 


W. k "Collins, Grand Forks Steam Laundry, 

rand Forks, D. 
Crepit DEPARTMENT MeEtTHODs. 

F. E. Norwine, Chairman, Norwine Coffee 
uis, Mo. 

Cc. C. Robertson, eee & Tiernan Print- 
ing Co., St. Louis, 

<i Williams, Bunting-Stone Hdw. Co., 

The, Kansas City, oO. 
 * Murray, National Grocer Co., Decatur, 


Pierce Company, Scranton, 


Pocatello, 


W.A ‘Strauch, Acme Harvesting Machine Co., 
Peeria, Til. 


Atwood, Forman, Ford & Co., Minne- 
_—_ Minn. 
Spaulding & Kimball, Bur- 


E. Sembee. 
lington, 

Cc. W. Brown, ‘Hicks, Fuller & Pierson, Sioux 
City, Iowa. 

J. Alfred Thompson, 
Co., Indianapolis, 

L. John Bergman, P. 
Syracuse, N. Y. 
Crepit EDUCATION AND MANAGEMENT 

A. J. Gaeh, ogee. Geo. Worthington Co., 
Cleveland, 

W. B. Fish, bu Biederman Co., Cleveland, 


oO. 

yee K. Calhoun, Gore Exchange National 
Bank, ee Til 

Tos. ~ Zelch, Kaufman Bros., 


iateaeote Abattoir 


nes & Seymour, Inc., 


Pittsburgh, 


Ss. c Teen. Youngstown D. G. Co., 
Pag? 
oO. A. Montgomery, Malcomson-Houghten Co., 
Detroit, Mich. 
; me Bryan, Goodwin & Hunt, Lexing- 
on, 
E. Mann, Northwestern Knitting Co., 
Minneapolis, Minn. 
. Brown, Shane & Wilson Co., 
EoeSioke. Pa. 
M. Kennard, Graupner, Love & Lamprecht, 
New York, "N. Y. 
K. Knapp, 7% First St. 
W. SG aannente Baker 
Angeles, 


Youngs- 


Bros. 


Portland, Ore. 
tron Works, Los 


Sensis Laws. 
L. E. Hall, Bm ge Hall & Pearsall, Inc., 


Wilmin N. C. 
P. a3 Bethel, oTPalls City Clo. Co., Louisville, 


Leake "Carraway, Get C. 
Geo. H. less, & a Columbus, 


Ohi 
F. ¢. ‘Doyle, Semmes Hdw. Co., Savannah, 
M. S. Enochs, Enochs Lumber & Mfg. ss 
Jackson, Miss. eae a 
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Joyner, Southern States Supply Co., 


ed 


Meta s os, G 

M. ville, F —— Benedict-Pollak Co., Jackson- 
ville. 

A. coe F. S. Royster Guano Co., 


amuae Ala 
Rogers, Rogers Gro. 


Co., Asheville, 

Leo Wallerstein, Rich- 
- a. 

pay mo Briggs-Weaver Mach. Co., Dal- 


Strause Bros. Co., 


las 
Fire INSURANCE. 
J. Edward Stilz, Chairman, A. Kiefer Drug 
Co., Indianapolis, Ind. 
R. * Davis, Napier Iron Works, Nashville, 
enn. 
J. B. Fugate, Abernathy Furniture Co., Kan- 


sas City, Mo. 
P. Geissler, R. H. Pennington & Co., 


; Evansville, ind. 


Charles Holden, Holden & Hardy, Grand 
Rapids, Mich. 
P.-F; anley, General Fire Extinguisher Co., 


New Orleans, 
J. B. House, Lehmann- Higginson Whol. Gro. 
Wichita, Kan. 
G <& Kesner, Gibson-Helms Co., Bristol, Va.- 


Tenn. 
Isaac Lowenstein, Lowenstein & Sons, Charles- 
pea, W. Va. 
W. Moody, Geo. W. Moody & Son, New 
tae “ 
FLoop PREVENTION. 
W. : Cleveland, Chairman, Austin Clothing 
Co., Mem his, Tenn. 
Sam Blum, 32) Peydras St., New Orleans, La. 
G. F. Dieterle, 1008 Richmond St., Cincin- 
ot 
Wilson, State National Bank, St. Louis, 


San 
J. M. Williams, Mellon National Bank, Pitts- 
burgh 
W. C. botiesient he te Star 
‘Parkersburg, W. 
H. Moise, Bectiher & Starks, Louisville, 


K 
Jos. ue gant Baer Grocery Co., Wheeling, 


Grocery Co., 


tateiemenine AND PROSECUTION. 


J. Howard Edwards, Chairman, Edwards Co., 
’ Youngstown, Ohio. 





Ce Sheoes,, ete Hirshberg Co., 
town, 

W. H. Muench, . Tne Lunkenheimer Co., Cin. 
cinnati, 

Chas. Feilbach, “The Feilbach Co., Toledo, 


Ohio 
Geo. D. Maxwell, Hicks & Hoge Dry Goods 
Co., Wheeling, W. Va. 
LEGISLATIVE. 
J. M. Callender, Chairman, Fones Bros., Des 
Moines, Iowa. 
MEMBERSHIP. 
H. H. Humphrey, Chairman Brown, Durrell 
Co., Boston, Mass. 
Wm. D. Harvey, Farley & Harvey Co., Bos. 


ton, Mass. 

C. D. Alton, Jr., J. B. Williams Co., Glaston. 
wary Conn. i 
A. Midwood, H. Midwood Sons Co., Provi- 


Youngs. 


dence, R. i. 

Arthur J. Skinner, Third National Bank, 
Springfield, Mass. 

Clarence . Mixter, “Wright Wire Co., Worces. 


ter, M 
CR. iiter, Portland Gas & Coke Co., Port. 


lan 
C. ¥. Logan, J. J. Barnes-Fain Co., Atlanta, 
George W. Wallace, 
Eo. 


Chattanooga, Tenn. 
Bei i. Birely, Sierra Paper Co., Los Angeles, 


Betterton-Wallace Shoe 


a Menconric Acency SERVICE. 
E. D. Flannery pie, A. Steinhardt & 
Bro., New von 
Theo. Hessler, Fifth as “Bank, New York, 


Game, J. Roh, Murphy Varnish Co., Newark, 


aS ‘Jones, The, Hurd & Fitzgerald Shoe 
tica, N. Y. 
B. Howell, W. S. Peck & Co., Syracuse, 


Gm, ‘ sy astings, Nertere seertayere & 
Supe » Bre » Menominee 

John, addrey, £has. Ww. ct ay & Co., 
Inc., Norfolk, 

Howard D. Thomas, Towsed D. Thomas Co., 
Seattle, Wash. 


R. A, Fortes, Tyler Grocery Co., Birmingham, 
H. B. Hill, Swift & Co., San Francisco, Cal. 


A. - povdsley, Standard Oil Co., Fargo, 


Directory of Officers of the Affiliated* Branches 


of the National Association of Credit “Men. 
(Arranged Alphabetically by States) 


ALABAMA,  Birmingham—Merchants and 
Manufacturers Association of Birming- 
ham. President, * P. oe 
TR Oe sagretacy 
J. A. Coker, a Paper Co.; 
sistant leston, 3, Ae 
ber of Commerce mager, eo 
patten, 612-14 Che Commerce 


ALABA LA, Mon —Montg 
ciation of Cr it Men. President, S. 
Winter, Winter Lowb Grocery Co.; Secre- 
tary, Charles allman, 
Fertilizer Co.; Asst. Secretary, J. M. 
Holloway, Beil Bldg. 
ALABAMA, Se Association of 
redit yi: President, R. H. R. 
i & W ws C oe 5 Seareaery. R. M. Wat- 
aneatishae Pont ar Smeith— Fort Smith Asso- 
Syke bys aes Men. President, M. T 5 
gg pel, 606 Merchants National Bank 
or _— Les Angeles—Leos 
Men's Asseciation. President, 
icv D. 5 Klein-Simpson Fruit 
Seccesary, W. C. Mushet, r12 Union 


aL 
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CALIFORNIA, San Francisco—San Francisco 
Credit Men’s Association. President, é: 


B. McCarger, Crocker National Ban 
Secretary rles T. Hughes, Illineis 
Surety wie 503-4 Steochante Natienal 


Bank 

.COLORADO, Denver—Denver Credit Men's 
Association. Presiden A a B Wri. 
The Wilson, - lie 
Merc. Co.; Secreta ) Fn 1. SccCarthy, 
Daniels & pigoere tores Co.; Assistant 


Secreta soretarye E. A. Howell, 613 Foster Bldg. 
COLORAD Pueblo—Pueble Association of 
Credit Men. Presid are - Barbrick, A. 
McClelland ™ L&R C i 
W. ; Veasey, Brinkley-Dougias t Co.; 
Assistant ecretary, Coe Kel a Pope 


Block. 
CONNECTICUT, Hartford—Hartford Asso- 
; ques sf Credit a president, } > 
go WE G e le 
Wilfame Co., Glastonbury, Conn. 
DISTRICT OF COLUMBIA, ashington— 
Washington Association of ‘aie Men. 


President, Hen H. McKee, National 
Capital Bank; ry, Thomas Grant, 


Chamber ef Commerce. 
ome Jateterene— lames ville Credit 
Associa’ sent, Joha Ss. 
Bond Bond & Bours Co.; j. W. 
Petty} Cevingten Cana 
GEORGIA, Atlanta—Atlanta Asseciation of 
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MA 


Credit Men. President, gE. L. Adams, 
L. Adams & Co.; a ners L. 
Kheades, ae L. Rh Co.; : “en 
g. Secretary T. = y Bn As- 

f Credit i Men. 

GEORGY. Augusta—Augusta Association of 
Credit Men. President John Phinizy, 
Keuposte Drug Co.; Secretary P. V.. Hol- 
sn Het ollingsworth Candy Co. 

Savannah—Savannah Credit Men’s 
Ne eociael ion. President, Marvin O’Neal 
H. S. eee & Bro.; Secretary, W. R. 
Fin mber of Commerce. 

ID AHO, Bi Boise—Boise Association of Credit 
Men . President, J. G. H. Graveley, 
Capital prverage and Cemm. Co.; Sec 
setery, D. Dirks, 305-306 Idahe 


LuINUIs, wn hicage Association of 
Men. resident, Henry W. 7 dy, 
Libby, McNeil & Libby; Sooretary, 
Hum preys 10 Se. La Salle S 
ILLINO saapue—-Togsnar tetiah eld a 
sociation of Credit Men. Presi ent, A. 
Murray. Re ge Greer Co. ; i 
G Ward, ‘Decatur, 
ILLINOIS, rp esrie Association 
en. President, J. R. Matos. 
Keystone Steel & Wire tol: gee Secretary, J. 
W. Atk Kingman Plow Co. . 
INDIANA, "" Rennetiiie--iieennaliie Assecia- 
tion of Credit Men. President, Chas. 
Bohannon, Hercules Buggy Co.; Secre- 
tary, H. W. Sparrenberger, Parsons & 
Scoville Co. ; 
INDIANA, putegnesie—indionn lis Asso- 
ciation of Credit Men. President, Lucius 
Hamilton, as ar Harris & Co.; 
Secretary, John V. Coffield, Prest-O-Lite 


Co. 
IOWA, Cedar Rapids—Cedar Rapids Associa- 
tion of Credit Men. President, & D. 
, Warfield-Pratt-Howell Co.; Secre- 
tary, Thos. B. Powell, 702-704 Security 
Savings Bank Bldg. 
IOWA, Davenpert—Davenport Sasoriation of 
Credit Men. President, George W. Noth, 


Igeae Pet Bag and Pa apes Ce.; acre. 


Isaac Petersberger, 222 Lane 

IOWA, Des Meoines—Des Moines coat "Men’s 
‘Aspaeiatinn. President, Wm. Lawrenson, 
Herman Glove Co.; Secretary, 
Voorhees, Langan Bros. Co. 

IOWA, ‘Sioux City—Sioux City Association of 
Credit Men. President, J. K. Irvine, 
Knapp & qpeneer Co.; Secretary, A. P 
Soelberg, Sioux Ci Crockery Co. 

KANSAS, ‘Wichita—Wichita Asseciation of 
Credit Men. President, Fred ign 

Young Bros. Hat Ce.; Secretary, & 

NTOCKY. 405 Michigan Bldg. 

Lexington—Lexingten Credit 

2 Men 's Association. eee ae. Roys- 

er, Lexin is Ce.; Secretary, 
L. Wilflamoon, “McClelland. bidg. 

KENTUCKY, eas e—Louisville 

Association. President, Clarence 
Federal Chemical Co.; Secretary, 
Chas. Fitzgerald, S. Trust’ Ce. Bldg. 

LOUISIAN New Orleans—New Orleans 

Credit Men’s Agaosiamen. President, A. 
Je Bartel Gulf Bag Ce.; peeeeery, 
J ette, Willis, Richardson 

Manes, Baltimere—The Credit Men’s 

Association ef Baltimore. President, S. 
Rie yy rapenntlle preemie Co.; "Sec- 
arts Buck, 100 Hopkins 

MASSA. USETTS. Boston—Boston Credit 
Men’s Association, President, Geerge C. 
person, x" Whine 73 Co.; Secretary, 

77 Summer St. 

MASSACHUSETTS: s prin ield—Sprin eld 
Association of resident, 
Marvin H. Smith, "Shattovent: Merrick Co., 
Secretary, L. E. ‘Herrick, Victor Sporting 


Goods 

MASSACHUSETTS, Worcester — Worcester 
Association of Credit Men. President, 
Harry C. Coley, Howard Bros, Mfg. Co.: 
Secretary, H. A. Stanton, Suite 2, 18 
Walnut St. 


KEN 


Credit 


MICHIGAN, Detroit—Detreit co Men’s 
Association. anna Arthur John- 
son, The ree Company; joe 
Frank R. Haw urger, 500 offat Bis. 

mIcRee. Grand Rapids—Grand 

it "Men’s Association. Prewitt 
i Gallmeyer, Rempis & Gallmeyer 
Foundry Co.; Secretary, Walter H. Brooks, 
Wolverine Brass Works. 

MINNESOTA ee Associatien of 
Credit Men. uluth- Superiee. Presi- 
dent, H. pees » Marshall-Wells 
Hardware Ce.; Secretary, W. M. Bergin, 
621 Manhattan Bldg. 

MINNESOTA, Minnea; 
sociation of Credit 
Freeman, 
Seeeeney, 


lis—Minneapolis_ As- 
en. President, G. T. 
Gamble-Robinson Com. Co.; 
M. C. Badger, T. W. Steven- 


m Co. 

MINNESOTA St. Paul—St. Paul Association 
of Credit Men. President, Nerman Fetter, 
sence, Warner & Sons; Brscetany, Wm. 

D. Fritz, St. Paul Rubber Ce. 

MISSOURI, Kansas City Kansse City Asso- 
ciation of Credit Men. President, C. E. 
Vandel, Western Electric Co.; Secretary, 

arvin a 1217 Union Ave. 

MISSOURI Joseph—St. iooeh Credit 
Men’s Rate President, T. E. Moss, 
— Sash & Door Co.; ‘Secretary, L. 

Smith, Hax-Smith Furniture Co. 

MISSOURI St. Louis—St. Louis Associa- 
tion of Credit Men. President, W. B. 
 . Simmons Hdwe. Co.; Secretary, 

C. P. Welsh, 303 Security Bldg. 

MONTANA Butte—Butte Association of 
Credit en. President, C. E. Youlden, 
Davidson Gro. Co.; Secretary, J. E. Har- 
rigan, Romneesy ee ay jt Sec- 
EBRAS . So e 

RASKA’ Lice ee ein Credit Aiten's 
ey oem President, G. E. Evans, 
Henkle and Joyce Co.; Secretary, H. T. 
Folsom, Union Coal Co. 

NEBRASKA, Omaha—The Omaha Association 
of Credit Men. President, L. L. French, 

Omaha Wall Paper Co.; Secretary, > 

ones, Credit Clearing House. 

JERSEY, Newark—Newark Association 
of Credit Men. President, Irving C. 
Brown; L. Bamberger & Ce.; Secretary, 

ree Braun 2; Hockenjos Ce. 

NE " YOR Buffalo—Buffalo Association of 
Crecit Men President, J. B. Dwyer, On- 
tario Biscuit Co.; Secretary, Harry R. 
Bridgman, 904-6 D. S. Morgan Bldg. 

NEW Y RK, New York—New York redit 
Men’s Association. President, George H 
Williams, H. A. Caesar & Co.; Secretary, 
A. H. Sexander 320 Broadway. 

NEW YORK, ochester—Rochester Credit 

President, J. W. Ful- 


Men’s Amoclation 

reader, James Cunningham Son & Co.; : 
Secretary, dward eter, Yawman & 
Erbe Mfg. Co. 

NEW YORK” Syracuse—Syracuse Association 
of Credit Men. President, M. W. Henley, 
Frazer & Jones Co.; Asst. Secretary, 
Robert S. Betterton, 329 University Bldg. 

NEW YORK, Utica—Utica Association of 
Credit Men. President, Irving T. Jones, In- 
ternational Heater Co.; ; Secretary, Fred 

W. Wienke, care Charles Millar & Son Co. 

NORTH CAROLINA, _ Charlotte—Charlotte 
Association of Credit Men. President, 
Clarence O. Kuester, Kuester-Lewe Co.; 
Secretary, Leake Carraway, Greater Char- 
lotte Club. 

NORTH CAROLINA, Wilmin 
ton Association of Credit Men. President, 
a E. Hall, Hall & Pearsall, Inc.; Sec- 

etary. Stuart R. Keyes, Bureau of Credits. 

NORTH DAKOTA, Fargo—F a Association 
of Credit Men. President, Tw. McHose, 
McHose & Pardoe; Secretary, H. L. 
ee N. W. Mutual Savings and Loan 


Ass 

NORTH DAKOTA, Grand Forks—Grand 
Forks Asseciation of Credit Men. Presi- 
dent, G. Donald, Nash_ Bros.; 
Secretary, F- D p. Camenen. Park, Grant & 
Merris 


NE 


‘on—Wilming- 
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Cincinnati—Cincinnati Associatien 
ef Credit Men. a Samuel ae 
Isaac Faller’s Sons Co.; 
Freiberg, 5 Commercial Tribune 
Bldg. 

OHIO, Cleveland—Cleveland Asseciation of 
Credit Men. President, Warren E. Clarke, 
The Cohn-Goodman Co.; Secretary, Irvine 
i, Sonali, 505 Chamber of Commerce 

g. 


OHIO, Columbus—Columbus Credit Men’s As- 
sociation. ey ey i Wwaee. ae 
Haines Opt. G. 
} ag Miao "irhe New Fire Na National 


OHIO, Toledo—Toledo Association ef Credit 
en. President, J. L. Hoeltzel, Defiance 

Tick Mitten Ce.; Secretary, Fred A. 
Brown, 1639 Nicholas Bldg. 


OHIO, Yeoungstown—Youn wa, Association 
i. Ceztal fee & Storage tas Secretary’ 
rys ce rage re 
Wy” Cc aeeemn, 8 grage tas See National 


Bank Bidg. 

OKLAHOMA, Oklahema City—Oklahoma Cit 
Credit Men’s Association. _ President, 
rE poagserty » Morris & Co.; Secretary, 

rdon, 1217 Colcord Bi 

OREGON. Portland—Portland Association of 
Credit Men. President, S. C. Wasser- 
man, Blake-McFall Co.; Secretary, E. G. 
Leihy, Blumauer, Frank Drug Co. 

PENNSYLVANIA, New Castle—New Castle 
Association of Credit =e President, J. 
Lee ner ate McFete & khart; Secre- 

tary 7 . Jamison, 509 Greer Block. 

PENN vv NIA,  Philadelphia—Philadelphia 
Association of Credit en. Presi ent, 

D. Joyce, The A. Iburn c 

. McKee, Jr., Room 801, 


PEN: NSYLVANIA, Pittsburgh—Pittsburgh 
iation of Credit Men. yo 
Enoch Rauh, Rauh Bros. 
tary, A. C. Ellis, Renshaw Bldg.: Assist. 
ant Secretaries, ‘ Bunce, "Renshaw 
Bidg., and Roy D. Scheoley, Pittsburgh 
Chronicle yee h. 

PENNSYLVANIA, Seenaten~Mesnutee Asso- 
ciation of Credit Men. President Willard 
eet C. P. Matthews & Sons, Inc.; 
Secreta nee L. Harris, 31 Lacka- 


. wanna 
RHODE  ISLAN D, Providence—Providence 
iation of Credit Men. President, W. 


7 Ayer, Belcher & Loomis Hardware 
Secreta ives - Orr, Clason 
Architectural “Metal 


SOUTH CAROLINA, Charleston —Charleston 
Association of Credit Men. Soi, 
H. Rawls, Fincken-Jordan Secretary 
iasbest Smith, Jr., 214 People’s Bank 


souTH” CAROLINA, ~~ ee 
EER Jovm of, Credit“ M 2 S oat, 
oynese uthern tates ae : 

Kimball Hook Bl 
souTH ORKOTA: aa Palle Stour alls 
Association of Credit Men. ident, B. 

S. Reardon, Dakota Iron Store; Secretary 


Theodore 
TENNESSEE, Chattan stancoge— 
sociation of Credit 
at 
retary, 


hattanooga 
President, 


a - 
Tormibe Dees bpews 
TENNESSEE. iKnoxville—Knoxville Associa- 


tion ef oe Men. Soemenat _W; 
M. McCl me 


nm 
TENNESSEE, “Peteway, Zod, eres Cr, 
ciation of C 


Ww. 
ae ry, “Geodbar Inc.; Secre- 
Oscar H. Cleveland, Patients Men’s 


ranged gg my Credit 
Binns, > oes & i Hopkins Mite ce, See. 


TEXAS, Dallas—Dallas Association of Credit 
Men. President, J. G. Davis, Greiner- 


rd 


Bailey, mae -Glidden “Bide. 
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Kelly Drug Co.; Searcher, Vernon Hall, 
Blair & Hughes Grocery C 
EXAS, El Paso—El Pase 


Bank 
=, Fort *Worth—Fort Worth Asseciation 
f Credit Men. President, C. C. Drake, 


Mo Geods Co.; H. 
Bask. Je Jr., Henry C. "Burke & Sens. 
TEXAS” Houston—Houston Aseocietion of 
Credit Men. President B. Adoue, 
Adoue-Blaine Hdw. Co.; Staaee W.E: 
Alexander, Theo. Kellar Co. 

TEXAS, san Antonio—San_ Antonio Asso- 
ciation of Credit Men. President, o = 
Straus, L. Frank Saddlery Co.; Secretary, 
Geerge T. Allensworth, Allensworth- Car- 
mahan Co.; Asst. Secretary, Henry A. 
Hirshberg, "Chamber of Commerce. 

UTAH, Salt Lake City—Utah Association 
of Credit Men. see ert Par. 
sons, Z. C. M. L.; Secretary, Doran, 
Symms Utah fesse Ce.; ta Secretary, 
Walter Wright, P. O. x 886. 

VERMONT, Burlin ngton—Burlington Associa. 
tion ef Credit President, Smith F. 
Hoy dwe. Co.; 

a Howard's 


Vermont 


Secretary, 
Howard, 


Insurance 


vinGiNiATENNESSEE Bristol—Bristol As. 
sociation of edit Men. President, L. 
H. Wilson E W. King Co.; Secretary, 
E. M oolsey, Head-Lipscomb-McCor- 


mick Co. 

VIRGINIA, Lynchburg—Lynchburg Credit 
Association. President, A. 
Shoe Co.; 

John R. Turner, Cosby Shoe Co. 
VIRGINIA, Norfolk—Norfolk Association ot 
Credit Men. President, Barbee, 
ares, Woodsen, Barbee Co.; ; Secretary, 
C. L. Whichard, Whichard Brothers Co.; 
as Secretary, Shelton N. Weod- 

Royster Bidg. 


Secretary, 


VIRGI IA, Richmond—Richmond Credit 
Men’s Association. President, John S. 
Harwood, Harw Bros.; Secretary, Jo. 
Stern, gos Travelers’ Insurance Bldg. 
VIRGINIA, Roanoke— Roanoke Association of 
Credit Men. President, S. H. Coleman, F. 


a se aaenes & Co.; Secretary, P. H. Trout, 
rt & Trout, Inc. 

WASHINGTON "Seattle—Seattle Merchants 
and Credit Men’s Association. President 
Arthur G. Foster, Seattle Mattress and 
neg 2 Ce.; Secretary, S. T. ills, 


Po 

WASHINGTON, Spokane—Spokane __ Mer- 
chants’ Association. poem, 3 R. C. Dil- 
ores ones & oes ham Secre- 
tery, . Campbell, 1124 om " National 


WASHINGTON Tacema—Tacoma Asseciation 
£ Credit Men. President yen 
Wesi ae Grocery Co.; Secretary, J. 
Benn 802-4 Tacoma 
WEST VIRGINIA, Charleston—Charleston 
Association of Credit Men. President, 
Leroy Swinburn, Elk Milling & Produce 
Co.; Sapeetasy, Okey Johnson, Abney- 


Barnes 
WEST VIRGINIA, Parkersburg—Parkers- 
burg Association of Credit Men. Presi- 
a. Graham, Graham-Bumgarner 
Secretary H. Ww. Russell, Rectory 


WEST Mvceonea. Wheeling—Wheeling As- 
sociation of Credit Mes. Exes, Geo 

* D. Maxwell, Hicks and H , ne G. Co.; 
Secret John Schellhase, Natl. Exchange 


Ban 
wise "Green Bay— Wholesale —— 
Men’s Association of Green Bay. 
dent, H. G. Stolz, Mortoy- Marahy Haw. 
Co.; ‘Secretary. L L. D. J Jaseph, Cady, Streb- 
asep 
wisttehalt Milwaukee—Milwaukee  As- 
sociatien of Credit Men. President, J. 
G. Kissinger, Rauser, Leavens & Kissin 
0.5 , H. M. Battin, 610 4 
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